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Olds Buys Durant Plant 


48-Acre Addition for Olds 


The Industry Builds 
Olds Expands 
Chevrolet Marches On 
Macauley Celebrates 
a 


By 


Chris Sinsabaugh 


NCOURAGEMENT to. timid} 

industry is found in the ex-| 
ample being set by General 
Motors, which is digging into the 
cash drawer and spending its mil- 
lions in plant development, First 
we have the construction of a 
new Chevrolet and Fisher Body 
assembly plant at Baltimore, 
which went into operation of- 
ficially on Tuesday of this week. 
While no figures have been given | 
out, I sorta sensed, after attend- 
img the Baltimore party, that 
this pliant, the tenth in the! 
Chevrolet chain, must have cost | 
somewhere between four and five | 


| 
million doliars. 


diate nan a comes the | 
announcement that:.another Gen- 
eral Motors unit, Oldsimobile, find- 
ing itself cramped for room, has | 
expanded its production facilities | 
by buying the former manufac- 
turing plants of Durant Motors 
at Lansing, an investment that 
must have taken a big sized 
check to pay for, for the Durant 
set-up, which had to be aban- 
doned when W. C. Durant folded 
his tent and went out of the 
automobile industry, is compara- 
tively new and always has been 
regarded as about the last word 
in modern plant design. 

* cd 


THESE EXPANSIONS may be 
regarded as actual proof that the 
automobile industry does not fear 
the immediate future. Again this 
great business of ours is proving | 
its leadership in national affairs 
and again setting the pace for 
other business. | 

This courage is not confined, | 
either, to General Motors, 
earlier this year Packard spent 
$6,000,000 in tooling up for the 
production of its new _ lower- | 
priced line which has been so 
successfully launched. And we of | 
this industry are proving to the | 
rest of the world that you have to | 
spend money to make money. | 
Dodge also is building a new 
truck plant here in our midst, 

k a” * 


THAT TRIP OF MINE 
Baltimore brought out the in- 
formation that with the addition | 
of this tenth assembly plant to | 
the Chevrolet chain that General 
Motors in this and similar opera- 
tions of this kind alone through- 
out the world has a total invest- 
ment of approximately $79,000,000, 
employing 36,500 individuals and 
with an annual payroll, under 
‘urrent conditions, in excess of 
$50,000,000 

-AOST IMPRESSIVE were the 


Continued on Page 16, Col, 2) 


| Lansing Purchase! 


® 


Made Dosages of 


Sharp Sales Gain 


Detroit, Apr. 12.- Purchase by 
General Motors of the manufac- 
turing plants of the former Dur- 
ant Motors Corp. to be used to 
expand the future’ production 
facilities of Oldsmobile is an- 
nounced by C. L. McCuen, presi- 
dent of the Olds Motor Works, 
Lansing, Mich. 

The property purchased is lo- 
cated near the Oldsmobile fac- 
tories in Lansing on a 4§8-acre 
industrial site. The production 
facilities of Oldsmobile will be 
expanded to include an area of 
more than 960,000 square feet in 
four large modern automotive 
manufacturing buildings and sev- 
eral smaller buildings. 

These modern factories were 
| constructed to house the manu- 
| facturing and assembly of Star 
and Durant automebiles. More 
than 40000 automobiles were 
built in one year in these new 
| Oldsmobile factories although the 
plants were at no time operated 
at capacity. Since the Durant 
organization ceased 
Page Col. 1) 


Continued o 9, 


operations, | 


NADA Head 


Demands 


Continuation of NRA 


St. Louis, Mo. Apr. 12. 
present National Recovery 
has been forwarded to 
Pat Harrison, chairman 
Senate Finance Committee, in be- 
half of the automobile dealers in 
the United States by F. W. A 
Vesper, president of the National 
Automobile Dealers Assn. In his 
| letter to Senator Harrison, Vesper 
pointed out that there are over 
30,000 dealers in the country and 


NASFC Seeks Used 


Chrysler Sets 
2 New Records 


For 2nd Time 


Detroit, Apr. 12.-For the second | 
successive week, retail deliveries | 
by Chrysler dealers established 
two new “all time” high records 
jin the week ending Apr. 6. In 


for|this week, 3,779 Plymouth cars| 


delivered in the United 
the largest number ever 


14, Col. 1) 


were 
States, 


(Continued on Page 


The Top Ten 
Passenger Cars 
First Ten in Registrations 
as Reported in ADN Today 
1935 1934 
Pos. Pos. 
1—129,360 63,230— 1 
2— 67,284 41,943— 2 
38— 58,575 32,410— § 
4— 23,609 11,846— 
5— 17,152 7,969— ! 
16,343 3,075— 9 
10,030 4,414— 
8,768 6,694— 6 
5,467 Stude, 5,230— 7 
10— 5,318 Chrys. 950—10 
*includes Terraplane. 
Total All Makes 
357,277 188,533 
Complete Table Pages 16-17 


Make 
Ford 
Chev. 
Plym. 
Dodg. 
Pont. 
Olds 
Huds.* 
Buick 


Oo 
o> 
s— 
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Detroit, Apr. 12..-Co-operation 
of the entire industry —manufac- 
turers, dealers and finance com- 
panies—-in controlling the present 
growth in used ear stocks, is 
recommended by 'T. E. Courtney, 
president of the National Assn. 
of Sales Finance Companies, in a 
letter to Automotive Daily News 
this week. Courtney points out 
that much of the increase in used 
;car stocks in dealer’s hands is 
;}due to the cheapness of credit 
offered by finance companies to 
| dealers and the practice indulged 
| in by many dealers of selling a 
tinued on Page 
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De- | 
mand for the continuation of the | 
Act | 
Senator | 

of the) 


that this group employs more 
than 350,000 workers. During 
1934, he stated, the excise taxes 
imposed upon the products sold 
by these dealers netted the gov- 
‘ernment $80,000,000 in revenue. 

These dealers, Vesper said, 
| vitally interested in the continua- 
tion of the NRA and its attend- 
ant codes, for only in this way 
can the improved working condi- 
tions and the clean trade prac- 


Ga fined « Page 11, Cs 


Car Plan 


| Motors 
March 


Gener: 
Sales in 
Show 


New York, Apr. 12. March 
sales of General Motors cars to! 
dealers in the United States and | 
Canada, together with shipments 
overseas, totaled 169,302 compared 
with 153,250 in March a year ago. 
Sales in February were 121,146. 
Sales for the first three months 


Conti d on Page 16, Col. 1) 
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are | 


Increase 


Palace Exhibit 


To Be Sponsored 
‘By Manufacturers 


Schedule — 
Coincide with New 
Model Dating 


New York, Apr. 12.—The 
forthcoming New York Auto 
Show will be sponsored by 
the manufacturers instead 
of by dealers, it was learned 
today from Alfred Reeves, vice- 
president and general manager 
of the Automobile Manufactur- 
ers Assn., he said: 

“At the last meeting of its di- 
rectors, the Automobile Manu- 
facturers Assn. authorized the 
renting of Grand Central Palace 
|for the new York Automobile 
Show scheduled to open Nov. 2, 
1935. This is in accordance with 
|the agreement of President 
Roosevelt following the renewal 
of the automobile manufacturing 
code. The show committee in- 
cludes Alfred H. Swayne, vice- 
president of General Motors; 
Paul G. Hoffman, president of 
Studebaker, and Byron C. Foy, 
president of De Soto.” 
| New York will be the only city 
in which the manufacturers will 
;Sponsor an automobile show, 
Reeves said. 

The November show date is in 
line with the efforts of the indus- 
}try provide year around em- 
| ployment in the Detroit plants by 
oe the peak production 


to 


to 


months which usually occur in 
the spring Under the recom- 
mendations of the AMA to its 
|} members all new models are to 
be announced within the period 
| of 60 days before or 60 days after 
| Oct. 1, Heretofore national shows 
oad been held immediately after 


the first of the year. 


Henry Fords Observe 
‘7th Anniversary 
Detroit, Apr. 12.—Mr. and Mrs. 
Henry Ford today began their 
forty-eighth year of married life. 
The 47th anniversary was quietly 
| observed. Ford, as is his custom, 
spent part of the day at the 
Rouge plant. 


MEWA Praises Sales-Service Plan 


| Nash Predicts 


| Another Sales 
Peak Like 1929 


Chicago, Apr. 12. Independent 
| motor car manufacturers of ex- 
| perience have their place and 
must always be reckoned with, in 
the opinion of C, W. Nash, chair- 
|man of Nash Motors Co., who 
|} expressed his ideas on his return 
|from the Pacific coast 
“There will always be 
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at least 
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MEL ADAMS 

Apr. 12.- Describing 
neighborhood sales and serv- 
movement as “a fundamental 
in automotive merchan- 
the Motor and Equipment 
Assn., in a _ bulletin 
refers to the plan 
favor. 


By 
Chicago, 
the 
1c€ 
change 
dising,” 
Wholesalers 
just issued 
with high 
“The neighborhood distribution 
plan for automobiles and automo- 
tive maintenance and supplies is 
growing rapidly and is being giv- 
en great impetus by motor ve- 
hicle manufacturers,” states the 
Contin 6, Col 
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Hupp Strikers 
Return to Work 
Under New Pact 


Detroit, Apr. 12.—-Striking em- 
ployes of the Hupp Motor Car 
Corp. returned to work today un- 
der an agreement reached Thurs- 
day between Hupp officials and 
the AF of L, according to V. R 
Drum, assistant to the chairman 

A new pay plan and a plan 
covering collective bargaining 

Continued Page 3, Col. 5 
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36,000 Units Valued at 






Washington, Apr. 12 —The United States Government 
now is purchasing an unprecedented volume of motor 
trucks, a survey made here this week by Automotive 
Daily News reveals. 

Indicative of the extent of current truck buying opera- 
tions of the Federal Government is the fact that during 
the first quarter of the present year purchases by depart- 
ments and agencies have exceeded substantially ‘the total 


Volume of truck orders oe 
with the industry during the en- 
Plan to Hold 
Code Hearing 














tire year 1934. 

It is estimated, on the basis of 
the investigation made here by 
ADN, that the Federal Govern- 
ment thus far this year has placed 


orders for approximately 36,000 

units, valued at $26,000,000, against 
21,000 units for the full year 1986, | Washington, Apr. 12. Public 
- at approximately $16,000,-|}.aring on conflicts between the 
: code for the motor vehicle and 
All Branches Buy |maintenance trade and that for 


Chief purchasers of truck equip- | 
ment this year are the Soil Ero- | wilt he held here Apr. 26, the Na- 
sion Service and CCC projects, | tional Recovery Administration 
among them Army, National | * ' 

Park, State Park, and Forest | has announced. 

Service camps. CCC purchasers| Both trades include 
have been in largest volume, with | ang repairing automobiles 
Soil Erosion Service next followed | sales of parts, accessories and sup- 
by the National Guard. Last year sites. The code for the motor ve- 


the War Department was the | : 
largest buyer, taking about 50 per | hicle retailing trade provides a 


cent of the total volume. CCC , 
followed, taking about 30 per cent. | exceptions, 
The remaining 20 per cent was/|ployes’ availability. The code for 
seattered through various other | | the motor vehicle maintenance 
departments and agencies. 'trade also provides a basic maxi- 

It is felt here that Federal de-| mum 44-hour week, but permits 
mand for truck equipment will | jvertime at premium rates for 
ra a a Pl | certain types of workers, provides 
there may be some question, of | maximum 8-hour day and 6-day 
course, as to whether purchases | Week, and permits time of em- 
will be in the same extraordinar- | Ployes’ availability to be paid at 
ily heavy volume. |one-half the normal rate, with a 

Army Measure Watched minimum of 36 cents an hour. 

Suppliers are watching with in- 

terest legislative action on the 


the motor vehicle retailing trade 


servicing 





The hearing has been called to 
obtain factual information for use 





bill, now in committee, providing . , 
a sum of $22,000,000 for further | 4S 4 basis to harmonize the labor 
motorization of the Army. Should | provisions of the two codes. It 
this measure pass, and the pros-| will be held under the direction of 
pects for passage are said to be| Jo G. Roberts, deputy administra- 
favorable, the automotive indus- | tor. 
try inevitably will be called upon | 2 

There are about 135,000 estab- 


to produce the equipment neces- | _ 
sary to carry out the moderniza- lishments in the two trades, and 


tion provisions of the measure, | they employ over 700,000 persons, 


Virtually all departments and is stated. 
agencies of the Federal Govern- 
ment are purchasers of truck 
equipment. However, those cited | > * : 
above account for by far the Po ntiac Daily 
largest part of the total of recent 7 
acquisitions. Of course, such an Output Reaches 
establishment as the Post Office 
Department is a large user of Thousand Mark 
equipment also. In the main, a F 
recapitulation shows, it is Soil 
Erosion and CCC which now are Detroit, Apr. 12..-The Pontiac 
making new records for Uncle| Motor Co. has had an average 


Sam as a truck buyer. — |daily production of 850 cars this 
The equipment is mainly of the | it was announced today. 


» | month, 
one-and-a-half and two-ton vari-| Wednesday the day’s production 
ety—dump, stake, and pick-up | pie - 
trucks. A small number of units | “5 1,006 cars and | 1,116 } shipped. 
are in the heavy duty class. re eo ee 


Quits Sales Division 


For Engineering Work 

Cleveland, Apr. —Edwin T. 
Doddridge, senior sales engineer 
for the moulding machine divi- 
sion, Osborn 
Manufacturing 
Co. has relin- 
quished___ direct 
territorial sales 
work to become 
research and de- 
velopment engi- 
neer with head- 
quarters at Cle- 
veland. 

Doddridge | 
joined the Os- », T, Doddridge | 
born organiza- 
tion in 1909 in the early days of 
the development of moulding ma- 
chines for production foundries, | 
having been head of the pattern | 
department of the Ferro Foundry 
and Machine Co. 














the foundries. 


$26. 000,000 Bought So Far 


On April 26 


and | 


maximum 44-hour week, without | 
including time of em- | 


In this new capacity, Doddridge | at the General Motors Spring showing in Detroit. 
will continue in active touch with | over the refrigerators, and other appliances, and strangely enough a 
new LaSalle caught his fancy. Fancy that! 
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U. S. Govt. Truck Purchases Gain 7 to 1 Over 1934 














(1935 ASI Show 
To Open Dec. 9 
In Atlantic City 


Atlantic City, N. J., Apr. 12. 
The 1935 Automotive Service In- 
dustries Show will be held in the 
auditorium here Dec. 9 to 13, in- 
clusive, it was announced by the 


| 


joint operating committee at its | 


initial meeting here. 


As in former years the show 
will be sponsored jointly by the 
Motor and Equipment Manu- 
facturers Assn., Motor and Equip- 
| ment Wholesalers Assn., and 
National Standard Parts Assn., 


all of whom agreed earlier this | 


year, through their respective 
presidents, that they would again 
| co-operate in staging an all-inclu- 
sive wholesale automotive trade 
show. 

Bids 


and proposals from 


10 | 


cities were considered with At-| 


lantic City 
because of 
and hotel 


its combined exhibit 
facilities, which were 


getting the decision | 


felt to outweigh the disadvantage | 


of location. 

J. M. Spangler, National Carbon 
Co., New York, and L. G. 
Mathews, Sealed Power Corp., 
Muskegon, Mich., were named 


chairman and vice-chairman, re-| 


spectively, of the joint operating 
committee. A.B. Coffman, veteran | 
show manager, again was selected 
to manage the 1935 show. 

The complete personnel of the 
joint operating committee follows: 


For M.E.M.A. — J. M. Spangler, 
National Carbon Co. Inc., New York, 
chairman; G. W. Sherin, E. I. du| 
Pont de Nemours, Wilmington, Del.; 
C. P. Brewster, K-D Mfg. Co., Lan- 
easter, Pa. 

For M.E.W.A. — W. R. Crow, 
Crow-Burlingame Co., Little Rock, 
Ark.; F. P. Gaul, Gaul, Derr & 
Shearer Co., Philadelphia, Pa.; B. 
S. Arnold, Onond: iga Auto Supply 
Co., Syracuse, N. 

For N.S.P.A. — W. H. Richardson, 
Timken Roller Bearing Service & 
Sales Co., Canton, Ohio; L. G. Matt- 
hews, Sealed Power Corp., Mus- 
kegon, Mich.; H. A. Lightener, De- 
Luxe Products Corp., LaPerte, Ind.; 
J. Fischer, Aute Parts & Gear Co., 
Chicago, Ill.; W. B. Carroll, Syra 
cuse Auto Parts, Inc., Syracuse, N. 
Y.; F. P. Rudy, Kenosha, Wis. 


Va. ht caian Purchases 
Well Above Last Year 
tichmond, Va., Apr. 12 (UTPS), 


Purchases of Virginia motor 
vehicle licenses for 1935 are run- 


ning approximately 30 per cent 
ahead of last year, John Q. 
Rhodes jr., director of the state 


motor vehicle division, reports. 

Rhodes released figures for 
March showing 11,478 more pas- 
senger car licenses purchased 
than in March, 1934, and 1,785 
more truck licenses. Total license 
receipts were $852,247.88 for the 
month, as compared with $658,099 
for last March. 





Nice LaSalle, Says C hick 





| John C, Chick, Cadillac-LaSalle director of sales, was a recent visitor 


Chick looked 


| 


| has 


A Peep Into the Past 





Alvan Macauley, president of Packard, came to the office last week 


and found himself guest of honor at a surprise party. 
years had passed since he first joined Packard. 


Twenty-five 
He had forgotten the 


date but friends and fellow officials were on hand with flowers and 


congratulations. 
ran around 2,000 a year. 
annually. 


When Macauley joined Packard in 1910 production 
Right now it produces some 50,000 units 
Above is shown the Packard president and one of the 


Packards in production | whea he joined the company in anda 


Output Is 48% Above 1934. 
As Industry Nears Peaks 


New York, Apr. 12.- Motor | 
vehicle production in the first 


quarter of this year was the best 
since 1929, the monthly production 
estimate released today by the 


Automobile Manufacturers Assn. 


disclosed. 

With an estimated output of 
447,561 units for March, the indus- 
try’s first quarter production of 
1,109,591 vehicles represented an 
increase of 48 per cent over the 
same period of last year. The 
industry’s March output was a 
gain 


for the preceding month and was | 


an increase of 30 per cent over 
March a year ago. 

The association also disclosed 
that the industry’s first quarter 
production exceeded by more than 
100,000 units the first quarter 
production for 1928, a year when 
the industry manufactured 4,601,- 
130 units. Only three times in 
the history of the industry (1929, 
1926 and 1924) has the motor out- 
put been greater than this year. 

The estimates, which are based 


upon reports of factory. ship- 
ments, are summarized below: 

March 1935 447,561 
February 1935 358,658 
March 1934 345,443 
1st Quarter .. 1935 1,108,591 
Ist Quarter 1934 749,532 


'Moorhouse Will Head 


Morse Chain Division 
Detroit, Apr. 12. 
Co. of Ithaca, N. Y., and Detroit 
of the Motor Car Co. 
the 


Packard 
announced 


General Motors 
Overseas Sales 


Show Big Gain 


New York, fa 12.--Overséas_ 
sales of General Motors’ car and 
truck units from all sources dur- 
ing the first quarter tataled 69,309 
units, an increase 6f 75 per cent 


of 25 pér cent over that | OVer sales in the first quarter of 


1934,.and 212per cent over first 
quarter 1933 volume. In March, 
sales of 26,696 units represented 
an increase of 14 per cent over 
February, and 47 per cent over 
March, 1934. 

The trend of demand for the 
corporation’s American and Cana- 
dian produced automotive prod- 
ucts generally in the 104 countries 
outside the United States and 
Canada comprising the overseas 
market has been consistently up- 
ward since the spring of 1933, and 
particularly vigorous in the South 
American, Far Eastern, Austra- 
lasian and South African areas. 
Automotive demand has shown 
increased vitality, also, in those 
countries where a more liberal 
attitude on foreign trade has been 


|taken as a consequence of the 


Administration’s activities under 


|the Trade Agreements Act. 


Morse Chain | 
| (division of Borg-Warner Corp.) | 


appointment | 


of Alfred Moorhouse as chief en- | 
gineer of the automotive division, | 


with headquarters in this city. 
Moorhouse has been in the auto- 
motive industry since 1905. 
was formerly with Cadillac and 
Hudson and was chief engineer 
for 12 years. 


Howard Welch Named 
Trade Division Chief 
Washington Apr. 12.-—- Howard 
S. Welch has been appointed 
chief of the automotive trade 
division of the Bureau of Foreign 
and Domestic Commerce, it is an- 
nounced by Claudius T. Murchi- 
son, director. 
He succeeds Archie W. Childs, 
who has been transferred to the 


‘foreign service of the bureau. 


He | 


In Cuba, where an agreement 
was consummated in August, 1934, 
sales are running 137 per cent 
over last year. In Brazil, where 
the effectiveness of the trade pact 
is imminent, sales are 80 per cent 
ahead of last year. The recent 
marked improvement in dealer 
demand in Belgium as a conse- 
quence of the signing of a trade 
agreement with the United States 


'on Feb. 27 has been accelerated 





during the past 10 days by the 
steps Belgium has taken mean- 
while to adjust her internal econ- 
omy. 

General Motors sales of its 
Vauxhall cars and Bedford trucks, 
manufactured in England, and of 





the Opel and _ Blitz products, 
manufactured in Germany, also 
showed encouraging gains, par- 


ticularly in the markets in which 
they are manufactured. 
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NRA Board Hears Six Retail Code Amendments 


Vesper Resents Challenge 
Of Maintenance Trade Men 


é. 
Nash Predicts 

Another Sales | 
Peak like 1929) 


(Continued from Page 1) 
four, perhaps more, major pro- 
ducing organizations in the auto- 
mobile industry,” he declared. 
“A strongly established, well fi- 
nanced, long-experienced inde- 
pendent who keeps his plants up 
to date and who manufactures a 
product of unquestioned merit at 
prices pleasing to the public need 
fear nothing now nor in the 
future. 


“In our own case we are so 
sure of the future that we are 
bringing to a climax the most | 
aggressive plans we have ever'| 


Washington, Apr. 12. Six re- 
visions of the motor vehicle re- 
tailing code, dealing with defini- 
tion of the trade, hours, wages, | 
general labor provisions, trade 
practices and code administration, 
were proposed at a public hear- 
ing before the NRA here this 
week by J. Reed Lane, executive 
secretary of the national control 
committee of the industry’s code 
authority. 

At the outset of the hearing, 
Lane presented G. H. Barber, as- 
sistant deputy administrator pre- 
siding, with a complete revision 
of the proposed amendments filed 
by the control committee on Mar. | 
21. This move, he said, resulted 
from conferences held since that | 
date. 


Vesper Resents Challenge 


The amendments were referred 
to by Lane as Schedule A, B, C,| 
D, E and F, and the majority| Undertaken. 
were purely clarifications. In pro-| “We believe that the next few 
posing the amendment to Article| years will see as far reaching 
V, Title A, pertaining to vacancies| improvements in motor car en- 
in the membership of state ad-| gineering and manufacturing as | 
visory committees, Lane explained| the past ten years have brought 
the code does not permit the} about. We have our objectives 
state advisory committee filling,| sighted and the wherewithal to 
between state-wide meetings of} reach them.” 
the code authority, vacancies that | _ : : 
may be created through resigna-| oa ae - 


| “Everywhere in this good, solid 


| land of ours, public and business 
|confidence is returning and men 








From F.W.A, Vesper | 

Washington, Apr. 12 (By 
Wire)—All six of the 
amendments as submitted 
by the code authority for 
the motor vehicle retailing 
trade were heard at public 
hearing in Washington, D. | 
C., by NRA yesterday. The 
code authority is of the | 
opinion that the amend- 
ments will be approved 
without change in the in- 
tent or substance as orig- 
inally incorporated in the 
amendments at the time of 
their formal submission. No 
protests were registered 
against these amendments 
by members of our trade. 
The only registered oppo- 
sition to several of the 
amendments came from the | 
code authority of the main- ||| To 


tenance trade who chal- 
lenged the right of amend- | Chicago, Apr. 12.-As a means 
of co-operating with State’s At- 


ment and the authority of 

the proponents. This un- torney Courtney in cutting down 

warranted challenge is most |car thefts, Ford dealers have 

harmful, in our opinion, agreed to place secret numbers on 

coming at this time when |all cars sold by them in Chicago 
and to register those numbers 


all of the allied trades of | 
the automotive industry with the automobile department 
of the state’s attorney’s office. 


should be co-operating with | 
Figures show that about one- 


one another for the com- 
| mon interests of all—F. W. third of all cars stolen in Chicago 
A. Vesper, chairman, Na- are Fords. 


tional Control Committee, 
| MVRT. 


tion, death or change of business 
and where a vacancy is caused 
during the interim period. In 
order that vacancies may be filled, 
the code requires a_ state-wide 
meeting of dealers be held for 
the purpose. He said this worked 
a hardship on the trade. 
Committee Proposal | 

The control committee proposed 
that an amendment to this article 
be inserted as follows: 

“Vacancies in the membership 
may be filled through the ap- 
pointment by the chairman if ap- 
proved by a majority vote of the 
members of the state advisory 
committee present at any regular 
or special meeting of the state 
advisory committee, wherein a 
quorum is present, provided: 

“(a) That the number of va- 
cancies so filled shall not exceed 
at any time 50 per cent of the 
total membership last elected in 
convention or by mail vote; and 

“(b) That such appointments 
to fill vacancies shall be made 
from the district of the state in 

(Continued on Page 18, Col. 1) 





spirits. 







|| dition in the form of substantial | 
increases in sales. I have been | 
| talking with many business lead- | 
|ers in various key sections of the | 
\}|country, with automobile dealers | 
\};and local merchants, and have | 












||| the dizzy heights of 1929, but one, | 
I hope, with more foundation | 
under it. In my opinion, it won't | 










years of ’28 and ’29.” 
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Use Secret Numbers 
Cut Car Thefts 







































It was a big time in the ol’ town 





the boys whooping it up. 





© _— 


assembly plant in Baltimore Tuesday afternoon. 


Tycoons Take Counsel | 





i 





| B. E. Hutchinson, treasurer of Chrysler Motors, and Alfred P. Sloan 
| jr., president of General Motors, as they listened to the Senate Labor 


Committee’s hearing on the Wagner Labor Disputes Bill. 


De Soto Dealers 
Make All-Time 
Weekly Record 


Detroit, Apr. 12.—De Soto deal- 


|ers established an all-time weekly 
| sales record during the week end- 
|ing Apr. 6, L. G. Peed, vice-presi- 
| dent of the De Soto Motor Corp., 
|said today. 

||| are facing the future with higher “Peed said that the dealers de- 
jlivered 702 new Airstream and 
|| “It is only natural that automo-| Airflow De Sotos at retail during 
| bile makers are feeling this con-|the week. This was 10.9 per cent 
above the previous week and 11.47 


per cent above the same week last 


| year. 


In addition to their De Soto 
sales, the dealers also sold 3,158 


| found them convinced at last that | Plymouth cars, an increase of 3.6 
|| we are on our way toward an | per cent over the previous week 
automobile peak comparable to/anq 16.3 per cent over the corre- 
sponding week a year ago. 


Combined sales of De Sotos and 


per cent above the same week of 
1934. 

De Soto sales to date this year 
reached a total of 6,101 units, a 


for the same period of last year. 
Plymouth sales by De Soto deal- 


ers totaled 30,852 units during the 


period, an increase of 43.4 per 


cent over 1934 figures for the cor- 
|responding period. 
| outh 
'Plymouths sold by Dodge and 
Chrysler dealers. 


These Plym- 


sales are in addition to 


Brass Hats and Brass Bands 





when Chevrolet opened its new 
Here are some of 
Governor Harry W. Nice 


is at the mike during the flag-raising. 





| Motor Corp. 


be long getting back to the huge|Plymouths by De Soto dealers | 
volume it enjoyed in the record | totaled 3,860 units for the week. | 
This was a gain of 4.9 per cent 
over the previous week and 26.8 | 


| for this upward swing, 


gain of 261.6 per cent over sales | 
| has enabled Plymouth dealers to 
| offer the public a higher quality 
| and a greater variety in used car | 





Plymouth Used 
Car Sales Gain 


Says H.G. Moock 


Detroit, Apr. 12.—An increase 
of 43 per cent in used car sales 
for the first quarter of 1935 is 
Plymouth’s statistical answer to 
the question, “What about the 
used cars?” 

This is a query that automotive 
trade experts have been pro- 
pounding in recent weeks as a 
result of the _ record-breaking 
new car sales throughout the 
country. 

An investigation conducted by 
the field men of the central used 
car division of Chrysler Motors 
shows that from coast to coast, 
used cars sales by Plymouth 
dealers have equalled and sur- 
passed current gains in new car 
sales, according to H. G. Moock, 
vice-president of the Plymouth 





“In the week ending Mar. 30, 
Plymouth dealers set a new high 
by selling 9,728 new cars,” Moock 
said. “In that same period, how- 
ever, the same dealers sold 18,206 | 
used cars. 

“While there are many reasons 
undeni- 
ably the most important is the 
fact that America is in the mar- 
ket for transportation. Too, the | 
great increase in new car sales} 


| 


merchandise. 

“Another most important rea- 
son that the used car is not pre- 
senting the problem that it did 
in former years is that people 
have found that the used car of 





today is a very different product 
from the motors that bore that} 


| name a few years ago. 


|fers 


| usually worth it.’ 





“All over America people have | 
found that the used car now of- 
‘trouble-free,’ economical 
transportation. During the de- 
pression the American people} 
learned many things but one of 
the most important was that)! 
‘things you get for nothing are} 

Therefore, the | 
trend in used car buying has 
been toward the guaranteed ‘re- 
conditioned’ car sold by a reput- 
able dealer. The day of the ‘as is’ 
used car and the ‘gyp’ fly-by- | 
night dealer is about over. 

“Established merchants selling 
recognized makes, reconditioned 
to factory standards, have done | 
much to break down the ‘fear’ | 
element that held back many a/| 
potential used car buyer. The} 
praise of friends who purchased 
used cars plus a desire to enjoy 
the pleasures of modern motor 
cars have caused many people 
who had never before been used 
car buyers to investigate the field. 
Motorists who bought their cars 
new in 1929 and 1930 have found | 
new motoring pleasure, economi- 
cally, in reconditioned 1933 and 
1934 models.” 
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Hupp Strikers 
Return to Work 
Under New Pact 


(Continued from Page 1) 

are to be worked out within the 
next 30 days, Drum _ revealed, 
after a conference with union of- 
ficials. All strikers will be re- 
employed, he said, and within 10 
days it is expected that the plant 
force will be built up to 2,000. 

Meanwhile a number of other 
developments have appeared in 
the Hupp picture. 

Frank N., Finke, for some years 
assistant general sales director 
for Hupp re- 
signed last 
week. Other ru- 
mored _sresigna- 
tions of officials 
could not be 
confirmed at 
the factory. 

In Washington 
the Securities 
and Exchange 
Commission has 
set Apr. 18 as 
the date for the 





F. N. 


Finke 


hearing on the application of the 
Exchange to withdraw the com- 


mon stock of the corporation 
from listing and temporary regis- 
tration on the New York Stock 
Exchange. Reasons given by the 
Exchange in its application are: 
No Action Taken 

(1) Failure of the Hupp corpo- 
ration over a period of months 
to take any final action in regard 
to the suggestions made by the 
committee on stock list on Jan. 
11, 1935. (2) Failure of the cor- 
poration promptly to correct a 
circular letter issued to stock- 
holders on Feb. 18, 1935, and (3) 
Failure of the representatives of 
the corporation to explain or dis- 
cuss the matters referred to in 
the investigation of the affairs of 
Hupp Motor Car Corp., which in- 
vestigation led to the submission 
of a special report of the commit- 
tee on stock list to the governing 
committee of the New York Stock 
Exchange on Apr. 3, 1935. It is 
stated in the application that 
upon receipt of this report, the 
governing committee of the New 
York Stock Exchange determined 
that further discussions with the 
Hupp Motor Corp. would be pro- 
ductive only of delay which might 
cause serious damage to stock- 
holders and other investors. 

Hupp Welcomes Hearing 

Hupp officers will welcome a 
public hearing on the dispute be- 
tween the N. Y. Stock Exchange 
and the corporation, W. B. Hurl- 
burt, director of sales, declared 
last week. The contracts criti- 
cized by the Exchange have been 
cancelled, even though in doing 
so the officers have done them- 
selves an injustice,” he said. 

In the Federal Court at Detroit, 
a motion seeking the appointment 
of a receiver for the corporation, 
filed by J. Walter Drake, a Hupp 


stockholder, has been held up 
pending the appearance of former 
Governor Alex. J. Groesbeck, 


counsel for the corporation. Judge 
Edward J. Moinet continued for 
one week Drakes petition to re- 
strain Archie M. Andrews, chair- 
man of the company, from per- 
forming certain contracts. 


As a counter-move, Andrews 


| has filed in the Federal Court in 
| Chicago a petition to restrain cer- 


tain Hupp dealers from interfer- 
ing with the management of the 
corporation. Included in the pe- 
tition is Louis A. Hebert, a direc- 
tor. Andrews charges the deal- 
ers and Hebert are working with 
J. Walter Drake. 


Two Firms Organized 

Muskegon, Mich., Apr. 12.—The 
Muskegon Automotive Parts Corp. 
and the Motor Service Co., whole- 
sale parts concerns, recently were 
incorporated at $10,000 and $15,000 
respectively. 


Founded 1925 


Automotive Daily News 


The Trade Newspaper of the Industry 
Published every Wednesday and Saturday at 
DETROIT, U. S. A. 

Fifth Floor, New Center Building. Telephone Trinity 2-3500 


Now York—545 Fifth Ave. Washington—Woodward Bidg. Chicago—400 N. Michigan Ave. 
Murray Hill 6-0104 National 4303 Superior 7035 


GEORGE M. SLOCUM, Publisher 


B. B. Crighton, Business Manager; Wm. C. 
Advertising Manager; Edward Kruspak, Eastern Advertising Manager; Willard 
Cotton, Western Advertising Manager; J. C. Weed, Michigan Representative; 
William Ogg FitzGerald, Art Director 


RESIDENT CORRESPONDENTS 


NEW YORK—A. W. Donohoe; C. J. Alexander, Wall Street Correspondent; CHICAGO 
—Mel Adams; WASHINGTON, D. C.—William Ullman; LOS ANGELES—John C. 
Wetmore; AKRON—-A. L. James; PHILADELPHIA—K. H. Lansing; SEATTLE—D. M. 








CHRIS SINSABAUGH, Editor 
Callahan, Managing Editor; Fred W. Lines, 


Trepp; SAN ANTONIO—B. C. Reber; KENOSHA—C, M. Zeff; TORONTO—C. Joyce; 
DENVER—Ira Alexander; BIRMINGHAM—R. H. Brown; ATLANTA—J. H. Reed; 
INDIANAPOLIS—Arthur Buck; LOUISVILLE—A. W. Williams; MINNEAPOLIS — 


George Smedal; LINCOLN—James R. Lowell; BRIDGEPORT—C. B. Barr; DES MOINES 
—E. R. Tuttle; SALT LAKE CITY—F. L. W. Bennett; MILWAUKEE—W. T. N. B.; 
MONTREAL—Roy Carmichael; TOLEDO—E. J. Nally. 


Subscription: ONE YEAR $6, TWO YEARS $10, for United States and Canada, 
so Mexico, Cuba and Panama. To other countries, one year $9.00. Single 
copies 10c. Advertising Rates: See Standard Rate and Data, or write for rate card. 





Entered as second-class matter Post Office, Detroit, under Act of March 3, 1870. 


One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
interests of the automotive industry as a whole. Nor 
will its columne be used to spread gossip or inflame 
prejudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
dissemination of NEWS which is timely, authentic and of value. 
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Used Car Stocks and Sales 


es letters received by Automotive Daily News 
from code authorities in various parts of the country 
indicate a considerable unbalance in used car stocks. The 
reasons for this are quite obvious. Credit to the dealer 
and to the public has been cheaper this year than in many 
years past. Largely due, perhaps, to the code which has 
established some measure of value for used cars many 
finance companies are permitting dealers to borrow up to 
80 per cent of the code book prices. Many dealers have 
been quick to take advantage of this apparent benefit in 
order to quickly move new cars. The result has been 
these dealers and finance companies now find themselves 
the proud possessors of much old iron. Code book 
price in the first place have been consistently too high. 


Another factor in this situation is that many dealers 
have been pressing for new car sales at the expense of 
used car sales. Some finance companies through their 
more liberal policies have made it possible for the buyer 
to purchase a new car with less actual cash for down pay- 
ment than would be required for a used car purchase. By 
extending payments over a longer period on new cars the 
actual monthly outlay is less than would be required of 
the used car purchaser. Naturally this has stimulated 
new car sales but seriously curtailed used car sales. 


This condition of heavy stocks is not common to all 
sections nor is it common to all dealerships. It has, how- 
ever, reached a point where it deserves the co-operative 
study of manufacturers, dealers and finance companies to 
the end that it may not become more serious before the 


end of the year. 
” * * 


Crusaders, Crabbers and Charlatans 


WE HAVE always held in highest respect the crusader, 
who even at the expense of being called a fanatic, will 
fight for the ideals in which he believes. We have often 
felt pity for or have been amused by the crabber, who will 
find fault with everything, eyeryone and sometimes with 
himself. We have neither pity nor respect nor are we 
amused by the charlatan who raises false hopes by prom- 
ises that cannot be fulfilled or casts doubts on the inten- 
tions of others by charges that are not substantiated. 

It is for this reason that we plead again for solidarity 
among the membership of NADA. Does any sane dealer 
feel that the officers and directors of that association all 
of whom are themselves dealers would sell out their mem- 
bership for the favor of a factory? Does any dealer in the 
ranks feel that these dealers at the top are less interested 
than he in the welfare of the dealer? Is there any logical 
basis for such a charge? Yet these charges are made. 

ADN does not approve all factory policies. It abhors 
any policy on the part of a factory which reduces the deal- 
er’s potential net profit to a point where the dealer cannot 
continue in business. This is shortsightedness which 
would bring its own reward. We feel that there are many 
policies today which need immediate correction. But we 
disagree with those who hold that this necessary correc- 
tion can be hastened by threats and cajoling and waving 
of elbows. The greatest strength of the NADA will lie in 
its solidarity and the sanity with which it uses its 
strength. We have little patience with those who would 
break this solidarity and upset its sane leadership by mili- 
tant words, wild promises and the pointing to pathways 
that lead to Utopia at a single bound. 
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FREE 


GAS 


By CLIFF KNOBLE 





een systems have 


perfected that it is 
for one to be 
Somebody will | 
the same 
with the 


been so 
almost impossible 
shocked by them. 
eventually accomplish 
result in connection 

repair bill. 
a * * 

Hasty drivers have sudden 
stops. 

oe oo * 

“It’s a poor man indeed who | 
hasn’t a few enemies.” Then the 
fellow who sells a_ rotten car 
ought to be mighty well off. 


cs BA a 


Pride goeth before a puncture! ‘ 


* * a 
“A little knowledge is a danger- 
ous thing—” 
I’ve just attempted to replace 
a piston ring. 
aa 
As some old boy remarked, 
“Be Wise With Speed. 
A fool at fifty (miles an hour) 
Is a fool indeed. 
* * * 


Many a man could cross the 
continent with half the chances 
he takes in driving downtown. 


* + 
Too many drivers spoil the 
ride! 
* ok * 
Ezra Pinchpenny voted “agin” 


the road improvement bond issue. 
But after bustin’ 
and two dozen eggs, sufferin’ 
three blowouts, cutting his chin 
on the steering wheel and break- 
ing his false teeth, he was willing 
to plank down $20 for a set of 
shock absorbers. 
# * * 
Suggested sign for road curve— 
TURN!—OR OVERTURN!! 
a oo # 
AUTOBITUARY 
He didn’t slow down 
When he turned the 


His repairman was 


corner, 


His only mourner. 
# 4 t 


Better to buy well and buy 


once, than to buy poorly and 
often. 

The tongue is just about as 
destructive as the motor car 


when used to run a man down. 


HITCH IT TO A STAR 
Have you noticed that every 
movie star 


motor car? 


of 


Has some kind of a 
There’s a shortage 
now, ’tis said, 


wagons, 


So they're hitching cars to the 
stars instead, 
* 4 + 
The advantage of quality is in 
the service which nothing but 
quality can give. 
* * * 
One prospect at a time, pursued 
until you sell, 
Is worth a dozen “almost” sales, 
hotched all to— 


* * * 


Some motorists are continually 
troubled by tire trouble, 
Others are troubled by being 
continually tired. 
* * * 


If motor cars were as vulner- 
able as pedestrians, a lot of jay 
walkers would be serving jail 
sentences. 

* * eo 
An idle car earns nothing. 
a a * 


My Bonnie tried turning a corner 
At 65 miles when a tree 
Surprised her by failing to side- 

step. 
Oh, bring back my Bonnie 

to me! 
a 4 * 

It looks as though we would 
have to develop a new use for 

used cars. 


one windshield | 


me 4 ( »( 
tert 


In This 


Corner 


The views expressed in this column are those of our readers 


and do not necessarily coincide with those of the editors. 


Readers 


are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Beg Pardon 

I observe a grevious error in 
your issue of April 6, in which you 
class me as a Ford Dealer in black 
type, over a few remarks I made 
regarding used cars. 

I have been a General Motors 
dealer for the last 19 years; the 
last 11 with Chevrolet. Prior to 
that time, I handled many other 
lines, but never enjoyed the privi- 
lege of being a Ford dealer, I am 
still going strong, after 29 years in 
the retail automobile business. So 
in order that my friends may know 
I am still flying the Chevrolet col- 
ors, I hope you will make this cor- 
rection at the earliest opportunity. 
John E. Smith, John Smith Co., At- 
lanta, Ga. 


Champion 

...I would like to take the op- 
portunity at this time to express 
to you just how much we enjoy 
Automotive Daily News in our or- 
ganization. 

As the 12th subscriber to join 
your circulation list we have seen 
your paper grow to its present dom- 
inating place of influence in the 
trade. 

More power to you!—J. C. Wood, 
secretary, Hancock Mfg. Co., Jack- 
son, Mich. 


Correction 


In your Pink Sheet of Wednes- 
day, Apr. 3, we note that you in- 
dicate Oldsmobile operating at a 
peak of employment with ‘59,050 
employes.” 

We are glad to see that you 


think we are a pretty big outfit, but 
I am afraid a slip of the hand on 
the part of one of your compositors 
gave us credit for a much greater 
number of workers than we actually 
employ. 

Our peak 
the release covered 
Sheet was 5,996.—R. M. W. Shaw, 
asst. general sales manager, Olds 
Motor Works, Lansing, Mich. 


Why Not? 

Why not an editorial on “Why 
shouldn’t the professional labor 
unions be regulated by the Govern- 
ment—the same as the Government 
regulates business?’’—Cordially, A 
Small Manufacturer. 


mentioned in 
in your Pink 


actually 








Russian Tour 


In spring 1935—probably at the 
end of May or beginning of June— 
the “Europa-Motor” in co-operation 
with the agencies of the Intourist 
at home and abroad, and the official 


tourist offices of the U.S.S.R. is 
arranging the first international 
Automobile and Motorcycle group- 


drive to the Soviet Union, the start- 
ing point of which is Vienna for 
participants coming from the west- 
ern countries, and Warszawa or 


Lwow for those motorists who will 
join the drive from the eastern 
parts. 


The proposed motoristic excursio 
has no political significance and F - 
no object but to open new regi 
to motorists. Europa Motor, Cz 
iugosse 10, Vienna, Austria. 


h 
- 


“ana word in’ 
edgewise” 


By the Publisher 


Something Ought Apropos of our 


To Be Done 
About It! 


suggestion last 
week that prob- 
ably the most 
important subject before the in- 
dustry in this year of our Lord, 
1935, is SAFETY, have come a 
few more bouquets than this col- 
umn is accustomed to receiving. 

We aimed to point out that 
manufacturers who are preaching 
“safety at eighty” in their adver- 
tising copy are being taken too 
seriously by many of their new 
car buyers with the net result 
that 1935 is quite likely to end 
up with an increase over the 


35,000 fatalities by automobile 
which shocked the country in 
1934. 


* * * 


Every one knows that “some- 
thing ought to be done about it” 
and far be it from me to dis- 
parage the many intensive cam- 
paigns which are being carried 
on to make driving on the high- 
ways safe, but the fact remains 

(Continued on Page 18, Col. 3) 
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ec you sell has an engine equipped with Nelson Bohnalite (Strut Type) 

Pistons — well may you strut! The Nelson Bohnalite Piston is still the most 

advanced piston on the market. Likewise Bohnalite Cylinder Heads are also 
found on the most highly developed power plants. 


BOHN ALUMINUM & BRASS CORPORATION, Executive Offices—Lafayette Bldg. DETROIT, MICH. 
NELSON 
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MEWA Favorable to Neighborhood Service Plan 


@—— a — 


Say Adoption 
Will Replace 


Automobile Row 


(Continued from Page 1) 
MEWA bulletin. “It is destined 
to have, in the opinion of those 
giving it serious attention, a revo- 
lutionary effect upon the entire 
industry. 

“It is important that jobbers 
give thought to the type of trade 
outlet which continued growth of 
the neighborhood _ sales-service 
plan will bring into being. 

“Automotive Daily News is au- 
thority for the statement that 
Ford already has approximately 
1,000 neighborhood §sales-service 
stations, the average cost of such 
stations being from $4,000 to $6,- 
000 exclusive of equipment. These 
figures emphasizes the _ rapid 
progress of the movement and 


the seriousness with which Ford 
regards its possibilities.” 

Continuing, the bulletin calls 
the plan “essentially the replace- 
ment of the present type of car 
dealer outlet, involving an un- 
wieldy investment in a single lo- 
cation, with a larger number of 
outlets located in neighborhoods 
for the more efficient selling of 
automobiles and automotive 
maintenance and supplies. 

“The purpose of the plan is to 
bring products and service closer 
to the consumer and to distribute 
one overhead over the hitherto 
more or less separate businesses, 
car sales, maintenance sales and 
gas and oil sales.” 

The point is next made that 
“Automobile Row” is a thing of 
the past, since “intensive bidding 
for available business makes im- 
possible the old style elaborate 
salesrooms with their attendant 
high costs and generally ineffec- 
tive sales appeals.” 





This Ford sales-service station has often been called the most luxurious in the U. S. 


It is operated by 


Dawson & Long, in Detroit, and was originally built by Cities Service Corp. 


The neighborhood sales-service 
plan “gives the car dealer a 
splendid opportunity to cause the 
car owner to look to him for 
service throughout the entire life 
of the vehicle, thereby solving his 
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well insulated. 


is made. 


Engineers and Builders 
National Headquarters 
16112 Euclid Ave. 
Cleveland, Ohio 





THE 
AUSTIN METHOD 


H Y 


DO KROGERS MAKE 


STORES 
ALIKE 


@ Because they want immediate customer recog- 
. make prospects familiar with them and 
the good service they have to offer. Anyone who 
sees a few of these stores thinks there are three 
times as many as actually exist. 

Uniformity of design is a sound selling idea. 
What it has done for Kroger and many other suc- 
cessful merchandisers it will do for Neighborhood- 
Feeder Stations. And some forward looking manu- 
facturer in co-operation with his distributors and 
dealers will prove it before many months have 
passed. Here are a few of the advantages gained. 

Each of this manufacturer’s uniform stations will 
be quickly identified with his cars. All of his dealers 
will benefit by uniformity of the stations. Motorists 
will quickly get the habit of driving into these 
familiar stations where they get everything they 
need. Dealers will more than treble the number of 
contacts, car sales will be increased. Selling costs 
too, will go down. The original investment will be 
reduced because there is greater economy in build- 
ing ten or more uniform stations at the same time. 

The correct type of uniform station has 24-hour 
.. sparkles night and day. One popu- 
lar material used is Porcelain Enamel. This is be- 
cause it stays clean, is brilliant in color and can be 


The correct design, layout and construction of 
Neighborhood Stations requires experience. One 
should have all available information before a start 
Manufacturers, distributors and dealers 
who contemplate the erection of any number of 
stations will do well to talk to Austin. 


SERVICE STATION DIVISION 


THE AUSTIN COMPANY 


Offices in Principal Cities 
Detroit, Michigan 
2842 West Grand Blvd. 





problem of retaining contacts with 
his customers and retaining his 
business after the guaranty pe- 
riod runs out,” the bulletin con- 
tends. 

One of the most striking ad- 
vantages of the plan, states the 
message to MEWA members, is 
that “it fits in with the one-stop- 
mindedness of the car owner and 
will permit him to look to the 
same address for all of his auto- 
motive replacements. 


Must Change Methods 

“The motor car manufacturer 
will have to change many of his 
methods as well as his view- 
points. Service will be more defi- 
nitely and tangibly an ally in the 
selling of new cars. It will be de- 
veloped to a point greater than 
before. Service men will become 
sales minded to a much greater 
degree in recognition of the rela- 
tion of service sales to the sale 
of new cars. 


“The movement is certain to 
have a very great effect upon the 
word ‘genuine’ parts and the arti- 
ficial hokum which has been wov- 
en around it. Neighborhood sta- 
tions are being built around serv- 
ice for all makes of automobiles, 
very probably resulting in each 
dealer handling more mainte- 


| nance supplies for other vehicles 


than for his own. 

“In this situation the ‘genuine’ 
parts appeal will have no place 
in the picture, for any odium 
heaped upon the product of inde- 
pendent makers and_ suppliers 
will reflect against the dealer’s 
own methods and his servicing of 
cars other than the make he 
sells.” 

Big Jobber Market 


Because of competition from 
different automotive dealers in 
the same neighborhood, the pre- 





diction is made that the inde- 
pendent maintenance establish- 
ment “will be forced to adopt 


sales and service methods utiliz- 
ing all its resources in the way 
of ingenuity, efficiency, modern- 
ness and merchandising skill; for 
buyers can measure service and 
the competitive market in neigh- 
borhoods built around service is | 
the toughest type of competition | 
to meet. | 

“The car dealer himself, if he 
is an old line dealer, will be faced | 
with the necessity of changing} 


more sources of supply available 
in the neighborhood, there will be 
less need or tendency for owners 
to drive extra blocks to find a 
chain store. Particularly wii this 
be true if the neighborhood sta- 
tion is in position to compete 
effectively in price, for when 
price is within range, service in- 
variably will win.” 


Dodge Adds New 
Suburban Model 
Listing at $715 


Detroit, Apr. 12—A Westchester 
Semi-Sedan Suburban, at a new 
low price has been added to the 
Dodge line. The car, introduced 
at a time when suburban resi- 
dents and estate owners are pre- 
paring for the social activities of 
the summer, uses a 111% -inch 
chassis. The wood paneling of 
this body is done in natural wood 
finish to which a red gum belt 
molding adds a touch of color. 

The sedan type seats accommo- 
date as many as eight passengers, 
three in front, two in the center, 
and three in the rear. The center 
seat is shorter than the other 
two, so that additional passengers 
may reach the center or rear 
seats through the rear door, with- 
out disturbing the other occu- 
pants. The seats in the rear 
tonneau may be removed or re- 
placed within a few moments. 
With the removal of the rear seat 
space is provided at the extreme 
rear of the body for the carrying 
of trunks, grips and other luggage. 

Rubberized curtains with large 
celluloid lights are carried in a 
concealed envelope under the 
rear tonneau seat. 

It lists at $715, f.o.b. factory. 


Chrysler Seles 


For Last Week 
Hit 18, 115 Cars 


Detroit, in 12.— ‘Climbing toa 
new record for the third succes- 
sive week, retail deliveries of 
| Chrysler- made cars reached a to- 


his methods, his viewpoints and | tal of 18,115 units during the week 
his entire business setup. He will|ending Apr. 6, B. E. Hutchinson, 


be in a three-fold business, with | 
the service end taking precedent | 
over the car sales division, just | 
the reverse of his present set-up. | 
He will be forced to employ the 
utmost skill in merchandising 
automotive service. He will be in 
the market for all lines of auto- 
motive merchandise and will as- 
sume a major significance as pos- 
sibly the biggest potential outlet 
for the jobber. 
New Problems to Solve 

“The trend will undoubtedly 
greatly affect the present type of 
super service station. With more 
competition distributed in neigh- | 
borhoods more convenient to car 
owners, the super service station, 
already burdened with too heavy | 
investment in overhead, is very 
apt to face a falling off of vol- 
ume. 

“This neighborhood movement 
will give chain stores a new prob- 
lem with which to deal. With 





vice-president of the Chrysler 


|Corp. said today. 


Hutchinson said that the new 
record is 2.4 per cent above the 
previous week and 22.8 per cent 


|}above the corresponding week of 


last year, which was the peak 
sales week of the spring buying 
season. Sales for the week, he 
reported, were nearly twice those 
of the same week in 1929. 
“Plymouth sales also hit a new 
all-time peak,” he stated. “Our 


|dealers delivered 9,856 Plymouth 


cars at retail during the week. 
This is 1.3 per cent over the prev- 
ious week and 9.4 per cent above 
the same week last year.” 

Used car sales, according to 
Hutchinson, are keeping pace 


|with the new car deliveries, with 


Chrysler, Dodge and De Soto 
dealers selling 43 per cent more 
used cars in the first quarter this 
year than in the initial quarterly 
period a year ago. 
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USING THE DEPRESSION 
TO HELP OUR DEALERS 


Today’s Ford V-8 may very properly be called a product 
of the depression. It is the result of our having used the 
depression as a breathing spell in which to prepare our 
organization to do better work, when the upturn should 


come. And we never doubted the upturn would come! 


Now there are encouraging signs that the upturn has 
come, and we are manufacturing at the rate of GOOO 
units per day the finest Ford cars and trucks we have 


ever built. Indications are the per day rate will increase. 


This company has not emerged from the depression 
richer. But because its founder utilized the depression 
instead of bowing before it, we have emerged more 


efficient, better equipped to serve the public. 


Today Ford dealers have a better product to sell 


because of leadership that found the way to make a 


stepping-stone out of a stumbling-block. 


FORD MOTOR COMPANY 
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State Legislatures Continue Trucking Battle 


Various Measures Claim 
Attention of Law-Makers 


Washington, Apr. 12.—Legislative battles of interest to 
the trucking industry continued last week, although only 


32 of the original 44 legislatures are still in session, Ari- | 


zona, Delaware and Utah having adjourned within the 


past fortnight. 
As reported by the American Trucking Assn., 
headquarters here in the National Capitol, the state legis- 


lative situation is briefly: §=@——_- 
In —— — the ——— Island registration requirements. 
bill offere ere several weeks 
ago appears likely to be enacted. North amen operators, 
Bitter enemies for years, the rail their session adjourned, 
and truck interests are both urg-| taken stock 
forts successful, 


ing its passage. Pee a 
‘ summary of legislative activities, 
Common Carriers Regulated : 

. . made by Franklin J. Van Osdel, 
sae _ ee ee secretary-counsel of the North- 
division of public utilities in the| West Truck and Bus Assn., in| 
new state Department of Taxa- Fargo. In addition to killing | 
tion and Regulation. Contract restrictive measures, or elimina- 
carriers, although exempt from|ting the drastic features, the 
regulation, would have the right| association was successful in se- | 
to petition a commission, to be 
created under the bill, for the 
right to set up minimum rates. 
Out-of-state trucks would be 
forced to obtain permits and One of the most important} 
plates, and conform to Rhode} measures passed fixes maximum 


own bills. 
Weight Maximum Fixed 








Blowout after Blowout 


proved the safety of 


LIFEGUARD 
UBES! 


HAT makes blowouts makes blowouts as harm- 


dangerous is the fact less as a slow leak. 


that tires suddenly go flat. Tireslook just the same with 


So Goodyear set out to this new safeguard inside 


prevent complete collapse 
by building a tube within 
a tube. 


them. They ride just the 
same, steer just the same. 
But — like safety glass or 
steel bodiesthe LIFEGUARD 


It took 1300 different con- Tube provides almost price- 


It took hun-_ less safety in emergency. 


structions. 
dreds of blowouts — delib- 
erately staged with spikes, 
with knives, with dynamite 


We will be glad to send full 
descriptive literature to any 


automobile engineer or car 
dealer. Just write to Good- 
year, Akron, Ohio. 


caps. But when we had 
finished, we had a tube that 





A How LIFEGUARD tube looks inside the tire when fully 
inflated 


B When tire blows out, air escapes immediately from outer tube 
chamber — but tire rides on air left in two-ply fabric reinforced 
inner chamber. This reserve air whistles slowly out of vent hole, 
which enables car to stop safely 





LIFEGUARD TUBE 


with | 


with | 
have | 
and found their ef-| 
according to a| 


curing passage of a number of its 





weight of both load and vehicle 
at 35,000. This bill originally called 
for a 20,000-pound maximum. 

Wisconsin apparently is having 
a quiet session. The Wisconsin 
Trucking Assn. states that not a 
single measure affecting trucks 
has been passed by both Houses 
| up to the beginning of April. One 
| bill, recently introduced, would 
(slash permissive maximum 
| weights on class A _ highways. 
Another would boost the gasoline 
tax. 

A few more restrictive measures 
have been introduced in other 
States. 


Seek Increased Gas Taxes 


Gas tax increases also have 
| been proposed in Idaho, Ohio and 
| Rhode Island. 


A Missouri measure would elim- 
inate the exemption of trucks 
under 1% tons from the regula- 
tory law. In Minnesota, a bill has 
been offered which would require 
| two drivers 





York it has been proposed to per- 
| mit town boards to regulate and 
| license trucks operating within 
municipalities. A new regulatory 
measure, creating a traffic board, 
has been suggested in Illinois. 


| In Colorado, a movement is 
under-way to reduce the maxi- 
mum axle load. In Wisconsin, the 
legislators also are considering a 
bill to reduce gross weights, while 
in Maryland a bill has been of- 
fered to increase the gross weight 
allowance. 


Port of Entry Sought 


In Oklahoma, a port of entry 
law has been proposed, and Del- 
aware is considering a mileage 
tax. The North Carolina legisla- 
ture has been offered a bill in- 
creasing widths, heights, and 
lengths of single units, but the 
length of combinations would be 
cut to 45 feet. The bill also pro- 
vides for maximum weights. 


trailers from 20,000 to 
pounds has been introduced in 
South Carolina. 


'30-Mile Speed 
| Planned to Cut 
Traffic Toll 


Siteeiiinialib Minn., Apr. 12.—A 
top speed of 30 miles an 
within city limits as a means of 
reducing the automobile death toll 
is to be presented for considera- 
tion by city authorities within the 
next few days. 

The proposal was submitted to 
| Mayor A. G. Bainbridge by Frank 
C. Berry, director of safety for 
the Minneapolis Automobile Club 
and the Minnesota Automobile 
Assn, 


asked that a conference be called 


| to consider the 30 mile an hour | 
The automobile organi- | 


| proposal. 
zation safety director pointed to a 
report from Detroit in which en- 
| forcement of this top speed within 
|the city limits reduced fatalities 
|from 1.19 daily to .38, a decrease 


|of approximately two-thirds. The | 


| enforcement, 

last July and the results were 
| immediately apparent. Late in 

| the year there was a relaxation of 

enforcement, he explained, and 
|the daily toll rose from .38 to .90. 
| Detroit thereupon decided to ap- 
|ply the top speed limitations | 
| again, he said. 

“Most of our fatalities this year 
have been at night,” Berry point- 
ed out. 
of an automobile will light up the 
area for a distance of 100 feet. | 
If a motorist is driving faster) 
than 30 miles an hour he is going 
to have a hard time bringing his 
automobile to a stop between 
the time he sees an object and 
the time he reaches it.” 


on trucks moving} 
more than 300 miles, while in New | 


A bill boosting the maximum | 
gross weight of trucks and semi- | 
25,000 | 


hour | 


Berry in his talk with the mayor | 


he declared, began | 


“At night the headlights | 





bitions. 





Washington, Al pr. 12.—The 
movement for compulsory inspec- 
tion of motor vehicle equipment 
in the interest of highway safety 
has gained tremendous impetus 
since the opening of the 1935 ses- 
sions of the state legislatures, ac- 
cording to the American Automo- 
bile Assn. 

Reports to the national motor- 
ing body show that to date, bills 
providing for compulsory inspec- 
tion by the states or authorizing 
cities and towns to carry on such 
inspection, have been introduced 
in 16 legislatures. 

“Compulsory inspection laws,” 
said Thos. P. Henry, president of 
the AAA, “are already in effect in 
nine states. Should the pending 
bills be enacted, almost half the 
states of the Union would be in 
the compulsory inspection col- 
umn. Properly conducted, there 
| is no doubt at all that periodic 
| inspection would tend to reduce 
|'the number of unsafe vehicles 
operating on the highways of the 
country.” 

While indorsing the principle of 
inspection, the AAA head sound- 
ed a note of warning and urged 
| the establishment of safeguards 
in putting these laws into opera- 
| tion. He said: 

“To be effective, the inspection 
should be conducted directly un- 
der state or city auspices and in 
establishments controlled and 
| operated by state or city. This is 
not the case under many exist- 
| ing statutes, nor is this vital pre- 
| caution set forth in many of the 
pending laws. Inspection should 
be a state or city function in ev- 
ery sense and should not be used 
at any time as a means of raising 
revenue at the expense of the 
overburdened motorists of the 
country. The fact that these safe- 
guards were applied is one of the 
primary reasons for the success 
that has attended the operation of 
the so-called ‘Memphis plan.’” 

Following is a list of the states 
where compulsory inspection bills 
were introduced in the current 
sessions: California, Connecticut, 
Illinois, Indiana, Iowa, Montana, 
| Missouri, New York, Ohio, Ore- 
gon, South Carolina, Tennessee, 
Vermont, Washington, and Wyo- 
| ming. 
| The following states already 
| have compulsory inspection laws: 
| Detewsre, Maine, Maryland, 

Massachusetts, New Hampshire, 
New Jersey, New Mexico, Pennsy]- 
| vania, and Virginia. 


B u hee Named 


Toledo, O., Apr. 12.—Ed J. Butler 
has been appointed to an_ exec- 
utive position in the sales depart- 
| ment of the Bunting Brass and 

it was announced today. 





Bronze Co., 
He will assist in the supervision of 
wholesale business carried on 
through mill supply and automotive 
wholesalers. 





This picture was taken at Dalrymple Co. 
Detroit soon to attend the San Diego Fair where he will attempt to 
establish a new blindfold endurance record. 





Checker Champ Draws Crowds 





Detroit Ford dealers are drawing crowds to their showrooms by 
featuring Newell Banks, blindfold checker champion, in public exhi- 


Banks will leave 


Highway Satety Aid Seen 


In Compulsory Inspection 





Snow and Rain 
Bring Optimism 
In Crop Areas 





Lincoln, Neb., Apr. 12.—Heavy 
April snowfall, amounting in 
some localities to as much as 25 
inches, and a number of subse- 
quent rains are giving the Ne- 
braska automobile business a 
tremendous impetus as it swings 
into the second quarters of the 
year. A number of dealers ex- 
press the conviction that new car 
sales in the second quarters will 
top the fine record made in the 
first quarter, if crop prospects 
continue to improve. The recent 
heavy precipitation brought ma- 
terial relief, a rebirth of confi- 
dence and a loosening of money 
among business men and farmers 
who alike were fearful of a repe- 
tition of last year’s drouth. 

On all sides, evidences that 
automotive and other business 
levels will be maintained well 
over those of last year are multi- 
plying. At Omaha federal pay- 
rolls jumped at least $25,000 with 
the return of 5 per cent to gov- 
ernment employe salaries, 
restoring the pay checks to pre- 
depression levels. State payrolls 
were increased somewhere near 
the quarter million mark as the 
result of railroads restoring their 
employes to pre-depression levels 
with return of 5 per cent loped 
off during the slump years. 

Re-employment in the state 
during the past month was at a 
rate nearly three times that of 
the previous month, the federal 
re-employment office found, with 
4,681 persons finding new jobs. 





Tire ication Get 46% 
Of Latin-American Trade 


Washington, Apr. 12.— United 
States tire exporters obtained 46 
per cent of the total import tire 
trade of Latin-America in 1934 
compared with but 40 per cent in 
1933, according to a statistical 
study just released by the U. S. 
Department of Commerce. 

Nine countries in Latin-Amer- 
ica, namely, Argentina, Brazil, 
Chile, Colombia, Cuba, Mexico, 
Peru, Uruguay, and Venezuela ac- 
count for approximately 95 per 
cent of the total automotive regis- 
tration of the region, and these 
countries with exception of Ar- 
gentina and Mexico are virtu- 
ually dependent upon imports of 
tires to meet their replacement 
needs, it was stated. 








Olds Expansion Program Takes In Durant Plant 


Growing Demand for Cars 


Makes Move Necessary 


(Continued from Page 1) 


the new plant, built for their pro- 
duction, has been used only tem- 
porarily and in part by several 
manufacturing organizations al- 
lied with the automotive industry. 
The buildings are considered 
throughout the automotive in- 
dustry as being models of modern 
plant design and _ construction. 
Immediate possession of the new 
property will be taken. 

In expanding Oldsmobile’s ca- 
pacity, the production activities 
of the Lansing division of Fisher 
Body, which 
sively to the manufacture of Olds- 
mobile bodies, will be moved to 
the newly-acquired buildings. 
Other production activities such 
as motor, axle, sheet metal and 
final assembly departments, will 
be expanded at the present 87- 
acre Oldsmobile factories, re- 
placing the body-building activi- 
ties to be centered in the 
factories. These moves 
changes will be so organized that 
they will not interrupt Oldsmo- 
bile’s current record-breaking pro- 
duction. 

All Records Broken 


Announcement of expansion of | 


Oldsmobile’s output followed 


closely upon reports that all previ- | 


ous Oldsmobile production and 
sales records were broken during 
the first quarter of 1935. 

During the month of March 
over 17,000 Oldsmobiles were de- 
livered to retail purchasers, es- 
tablishing an all-time record. The 
largest single day’s production in 
the history of the company was 
achieved Mar. 12, when 931 new 
Oldsmobile sixes and eights were 
built and shipped. Current daily 
production in the Oldsmobile 


are devoted exclu-| 


new | 
and | 





factories averages more than 900} 


ears. During the first quarter of 
the year production gained more 
than 24,000 domestic car units 
over the same 


period of 1934. | 


Export sales for the first quarter | 


were five and one-half times 
those for the same period of last 
year. The previous record-break- 
ing month in Oldsmobile history, 
April, 1929, was exceeded in March 
by 31.4 per cent. 

Employment at Peak 


During March, Oldsmobile es- 
tablished a new all-time record 
for the number of persons em- 
ployed. 


“Plans for these further exten- 
sions of Oldsmobile’s production 
facilities,” stated C. L. McCuen, 
president of the company, “have 


been in process for some time. | 


The acceptance accorded Olds- 
mobile during the past year has 
caused our organization to pro- 
ceed confidently with a program 
to increase the scope of our car- 
building operations. The first 
March registrations of retail auto- 
mobile sales received from the 


larger cities of the country place | 
Oldsmobile in fourth place among | 


all cars, exceeded in number only 
by the lowest priced three. The 
purchase of new factories has 
been made in preparation for 1936 
and to meet the growing demand 
for new Oldsmobiles. 


New Machinery Installed 


“Work will begin in the newly 
acquired buildings in the near 
future with the installation of new 
equipment that will be ready for 
next year’s production. 

“All new machinery will be in- 
stalled in the expanded units of 
the Oldsmobile and Fisher Body 
plants. The purchase of the new 
factories includes land and build- 
ings only. No former Durant 
machinery or equipment will be 
used in the expanded Oldsmobile 
and Fisher factories. 

“Several months will 
quired to effect this expansion 
while continuing the current Olds- 
mobile production. Activities in 
the expanded units will begin 
this fall. 

“No immediate addition to the 


be re- 
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| 


number of persons employed by | 
Oldsmobile and Fisher Body will | 
be made as the result of the! 
launching of the expansion pro-| 
gram. When the expanded facil- | 
ities are placed in operation the | 
number of people will be materi-| 
ally increased. 

The announcement of the pur- | 
chase of the new factories for | 
Oldsmobile manufacturing oper- | 
ations marks the second expan- 
sion of the company’s facilities | 








The addition of nearly a million 
square feet of modern manu- 
facturing buildings will give Olds- 
mobile not only one of the largest 
automobile plants in the industry 
but one of the most modern. In| 


1928, 1929 and 1930 eight new}! 
buildings were constructed for| 
Oldsmobile. Those new buildings 


replaced a number of older units, 
many of which were employed in 
introducing quantity production | 
methods in the automobile indus- 
try more than 30 years ago. 
The factories now being added 
to the Oldsmobile group are com- | 
prised of one principal unit of 
two stories and basement, 1,300 by | 
90 feet; with four attached wings, | 
each 460 by 100 feet; a modern 


during the past six months. Late | power house, and two large one- 


in 1934 over two and one-half | 
million dollars was expended by 
Olds Motor Works to increase 
factory capacity to the current | 
record-breaking level. 





H 


story buildings, each 400 by 80 
feet. All of the added buildings 
are designed to provide the most 
ideal working conditions for pre- | 
cision manufacturing operations. 


THE MOST TALKED-OF pSW 
ADVANCEMENT IN MANY ” 
A 1935 CAR-CATALOG! 


YDRAULIC Braking is eleven years old in 
American motor car engineering. Yet it’s 


still big news—exciting news—sales-making news. 
Can you think of another automotive feature of 
such evergreen, vital interest to the car buyer? 


That is because the public genuinely /skes 
hydraulic braking. Many thousands of cars have 


unquestionably been 


sold because of the fact 


that they were equipped with hydraulic brakes. 


LOCKHEED HYDRAULIC 


Four BRAKE S Wheel 


ELECTRIC 


OFFICIALLY 


SERVICED 


THROUGHOUT THE 


NATION 


New York, Apr. 12.—Every di- | 
vision of the industry covered by | 
the monthly MEMA index figures | 
moved forward during February. | 
Not only were shipments of parts | 
and accessories to car and truck 
factories well ahead of any Feb- 
ruary since 1930 but shipments to 
the aftermarket divisions also 
were the highest for February in 
five years, apparently indicating 
that expenditures for servicing 
existing vehicles have gone up in 
company with new car sales. 

The grand index of all ship- 
ments went up to 123 for Febru- 
ary to compare with 113 for Jan- 


uary and 106 for February, 1934. | 


9 


Monthly MEMA Figures 


Show Gains 


Well Divided 


Shipments to car and truck 
factories for original equipment 
went up to 123 for February as 
compared with 115 for January 
and 109 for February a year ago. 

Replacement or service parts 
shipments to wholesalers went 
up to 145 to compare with 126 
for January and 118 for February 
a year ago. 

Accessories shipments to whole- 
salers rose to 102 to compare 
with 92 for January and 65 for 
February, 1934. 

Shipments of 


service equip- 


| ment to wholesalers went up to 


70 to compare with 65 for Janu- 
ary and 59 for February a year 
ago. 





An easy, cushioned, gentle pedal... endur- 
ingly equalized pressure...freedom from 
noises... no need for lubrication— no wonder 
the car owner likes brakes which offer all this! 


Servicing overhead is lower. Dealers know 
this. Factory installation costs less, and is free 
from critical close-dimension fitting of the layout. 


Correspondence is cordially invited. Address: 


HYDRAULIC 
DETROIT, 


BY WAGNER 


BRAKE COMPANY 
MICHIGAN 


CORPORATION 








| 
! 
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Administration F aces Its Most Serious Problems 


Roosevelt Must Start 
Biggest Spending Program 


By WILLIAM ULLMAN 


Washington, Apr. 12. — Facing 
some of the most serious prob- 
lems of his administration, Presi- 
dent Roosevelt, tanned and smil- 
ing, returned to the White House 
Wednesday from his two weeks’ 
fishing trip in southern waters. 

The first task the Chief Execu- 
tive found facing him was to 
start the machinery for the big- 
gest peace-time spending job in 
the history of the world, a job 
that will require the circulation 
of nearly five billion dollars with 
sufficient speed and effectiveness 
to carry out his promise to put 
3,500,000 persons to work this year. 

The President said in his mes- 
sage to Congress that the Govern- 
ment must get out of the business 
of relief and provide work. Con- 
gress earmarked the huge fund in 
eight classifications but the Presi- 
dent is given great leeway in 
transferring funds. 


Defends White Collar Relief 

Though it has been stated re- 
peatedly that the Administration 
has no intention to return to 
many of the much-criticized 
CWaA-type of projects, Harry L. 
Hopkins, who probably will have 
more than any other person ex- 
cept the President to do with pas- 
sing out the money, has indicated 
he contemplates many “white 
collar” relief projects that hardly 
come under the heading of pro- 
ductive work. His recent outburst 
against critics of “white collar” 
projects in New York was taken 
as an indication of how he would 
spend some of the money. 

Secretary Ickes, public works 
administrator, on the other hand, 
repeated recently his declaration 
that thc nioney must go into proj- 
ects from which there will be a 
return. 

Scramble for Money 

With the signing of the work- 
relief bill there immediately be- 
gan a grand scramble for the 
money. State and local officials 





all over the country have been 
laying plans for obtaining aid for 
pet projects. 
been examined by Public Works 
and relief officials and it is prob- 
able some allotments will be an- 
nounced immediately. 
Ickes can at once allot $100,000,- 
000 for projects that have been 
approved. 


would 
amount, but on 
work could not be 
several months. 


West Badly Hit 
The dust storms and increas- 
ingly serious drought conditions 
in the West have made action 
there imperative. It is expected | 


which 


that, directed by Undersecretary | Some of the 165,000 Ford V-8 cars and trucks scheduled for production in April. 


of the Department of 
Agriculture, some of this work 
will be started immediately. Men 
can be put to work on short no- 
tice on this type of project. 

An additional immediate prob- 


Tugwell 


lem involves what appears to be a | 


strong possibility that the Presi- 
dent’s truce with organized labor 
is about to be broken. 
in the great rubber plants in 
Akron, Ohio, is described as “im- 
minent.” A shut-down there will 
almost immediately 
automobile industry, which is 
generally regarded as the bright- 
est spot in the slow recovery 
movement. 

It is considered probable, how- 
ever, that if the situation con- 
tinues to be serious, the President 
will step into it, as he did in the 
threatened automobile strike last 
year. 

Program Shows Little Progress 

All this is in addition to pres- 
sing problems in Congress where 
the President’s legislative pro- 
gram is showing little progress. 


Next to the question of putting 
men directly to work, the prob- 
lem of relieving business uncer- 





How to Profit through the Sale of 


PACKARD AUTOMOTIVE CABLE 


Use the new Packard battery cable counter display 
to sell your customers on replacing worn battery 
cables. This forceful counter display picturizes the 
difference between proper and improper battery 


cables. Displayed on your 


service floor or on your 


counter, it will put over an interesting, convincing 
sales story to your Customers and increase your sales 
of Packard battery cables—the finest battery cables in 
the world! Packard Electric Corporation, Warren, O. 





REG.U S&S. PAT OFF 






SOLD THROUGH AUTOMOTIVE JOBBERS! 


' THE STANDARD WIRING EQUIPMENT OF THE AUTOMOTIVE INDUSTRY 


Many of these have | 


Secretary | 


This is in addition to | 
housing projects which probably | 
absorb several times that | 
actual | 
started for | 


A strike | 


involve the | 


| 





Watch ihe Fords Go By 





A view of the final 
| assembly line at the Rouge plant in Dearborn, Mich., where more than 6,000 units are made daily. 





pressing. 

Irrespective of assurances from 
Donald R. Richberg and others, 
there are increasing indications 
that business is becoming more | 
and more jittery because of un- 
|certainty of the future of NRA. | 
It is no more nervous, however, 
|than several thousand NRA em- 
ployes who would like to know | 
whether they are going to keep | 
their jobs. 


Committee Confused 


It is believed the President will 
put immediate pressure on Con- 
gress to get NRA legislation under 
way. Introduction of the Adminis- 
tration bill in the Senate more} 
than a week ago was hardly more 
than a stop-gap expedient. The | 
bill was introduced for the pur- 
pose of showing doubters that the 
committee really meant to have) 
la bill. As a matter of fact, the | 
committee now is little less con- 
fused concerning NRA than it 
was when it began its hearing 
| several weeks ago. 

Postponing positive action on 
NRA legislation is the fact that 
the whole question of the consti- 
tutionality of the plan is pending 
| before the United States Supreme 
Court, where a decision may or 
may not be reached before June 
| 16, when the act expires. Recov- 
|ery officials did their best to pre- 
| vent bringing the case to an issue, 
but were forced by pressure from 
business men and others to bring 
|}about a showdown. 

Administration Nervous 

Should the Supreme Court rule 
adversely, it would be necessary 
|\for the Administration and Con- 
|gress to make an entirely new 
|start in their business recovery 
program. 

Moreover, recovery administra- 
|tion officials themselves are be- 
coming nervous over the situation. | 
The NRA expires in June. All 
the codes expire with it. If the 

law is to be changed, greatly, and 
|there is every indication it will 
be, there will be a great job of | 
revamping and rewriting codes to 
|be done on short notice. Every 
|day enactment of the law is de- 
layed means a more serious jam | 
of business when it finally is 
passed. For weeks after the new 
measure is passed, if it does be- | 
come a law, NRA is expected to 
see re-enacted something of the | 
grand scramble that marked early | | 


tainty would seem to be the = 





days of the Blue Eagle. 
action on| 


| Only less urgent is 
other Administration legislation, 
including social security measures, 
|holding company proposals, 
| bank bill and a _ transportation 
program. 


Arthur T. Donnelly 

Milwaukee, Wis., Apr. 12.—Arthur 
Thomas Donnelly, 43, manager of | 
| the truck and bus tire department | 
of the B. F. Goodrich Rubber Co., 
died last week at his home here. 
He is survived by his widow, two 
daughters and a son. 


the | 


Washington Faces Summer 


With Belligerent Congress 


Washington, Apr. 12.—Unless the Administration fore- 


| goes some of its pet legislative projects, or the situation on 


Capitol Hill is altered considerably and quickly, Washing- 
ton can “prepare for a long and trying summer with an 
increasingly belligerent Congress on its hands.” 

The quoted statement is to be found in the current 
Washington Review of the Chamber of Commerce of the 


United States, 
many authoritative quarters 
Washington. 


It is understood here that Con- 


| gressional leaders will urge upon 
| President Roosevelt that he con- 


centrate upon four pieces of es- 
| sential legislation; namely, routine 
appropriations; NRA legislation; 
further funds for the Home Own- 
ers’ Loan Corp.; and legislation 
embodying new forms of taxation. 


Congress Grows Unruly 


There is held to be a strong 
possibility that legislation on 
banking, transportation, ship sub- 


sidies, war profits, and food and | 


drug reform may go by the board, 
although failure to pass any of 
these bills, in some form reason- 
ably acceptable to the Adminis- 
tration, is not altogether prob- 
able. However, the unruliness of 
Congress is becoming increasingly 
apparent and serious. 

Discussing the social security 
bill, the Review of the U. S. 
Chamber says that “as revised the 
bill is avowedly a compromise, and 
as such is entirely satisfactory to 
no one.” It is further pointed out 
that Townsendites will have a 
liberal opportunity on the floor of 
the House to air their views and 
to attempt to put over their pro- 
gram of a $200 a month pension 
for all persons over sixty-five 
years of age. 


Figures Encouraging 

The Review also notes that 
due to increased income tax pay- 
ments Federal revenues exceeded 
expenditures in March by $50,000,- 
000. This is the first month-end 
surplus shown in three and one 
half years. 

“While these figures are encour- 


| aging,” the Review points out, “it 


appears unlikely that in view of 
the prospect of increasing expen- 
ditures another monthly surplus 
will occur for a long time to 
| come.” 

| Discussing business conditions, 
the Chamber’s Washington Re- 
| view says that “at the begining 
| of April there is apparent some 
hesitation, such as developed tem- 
| porarily in February, but with the 
| difference that seasonal influences 
for some advance are now more 
patent than in mid-Winter. Ac- 
companying signs of irregularity 
in different areas, there is also 
| evidence that the general level of 
| business continues above the level 


and the view expressed 
in@ . 





is: held 


in 





at the beginning of the second 
quarter of 1934.” 

It is the belief of the Chamber’s 
observers, as expressed in the Re- 
view, that industrial production 
for the first quarter of this year 
will be at least 10 per cent above 
the corresponding period of 1934. 
“A corresponding increase in the 
second quarter of this year would 
mean substantial business pro- 
gress,” it is asserted. 


Favorable Factors Shown 


Favorable factors are shown to 
be higher use of electric power, 
increases in bank debits, heavier 
mail volume, and expanded life 
insurance sales. The general trend 
in foreign trade also has been 
more favorable than last year. 

“A summary of the evidence 
of business conditions might be 
made in the brief form of a state- 
ment that elements of business 
strength are still accumulating, 
“the Review concludes. “If al- 
lowed to exert their intrinsic in- 
fluences they will continue the 
gradual and steady advance of 
recent months.” 





Plymouth Sets 
New AIl- Time 
Weekly Record 


Detroit, Apr. 12. — Reflecting 
sustained business gains with the 
spring buying season already in 
full swing, retail deliveries of new 
Plymouth cars climbed to another 
all-time weekly record during the 
week ending Apr. 6. 


H. G. Moock, vice-president of 
the Plymouth Motor Corp., has 
announced that Plymouth sales 
for the week reached a total of 
9,856 units. He said this was 1.3 
per cent over the previous week, 
which also was a record week, 
and 9.4 per cent above the same 
week of last year. 

“Plymouth sales for the year to 
date are up 45.1 per cent over the 
corresponding period a year ago,” 
Moock said. “Our dealers deliv- 
ered a total of 97,358 new Plym- 
ouths at retail during the first 14 
weeks this year, compared with 
67,102 units last year. 

Moock has just returned from 
an extended tour of the east, mid- 
west and south. 












Calls Measure N 
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Necessary 


To Retain Recovery Gains 





(Continued from Page 1) 
tices which the industry now en- 
joys be maintained. Vesper’s 
letter is as follows: 


“The automobile dealers of this 
nation challenge the statements 
that NRA has been a failure and 
desire that they be placed on 
record as demanding that the act 
be extended as requested by the 
President, 


“Over 30,000 retail automobile 
dealers, who employ over 350,000 
people and whose business was 
responsible for $80,000,000 in Fed- 
eral excise tax payments alone in 
1934, are greatly concerned in the 
furtherance of their code and, 
therefore, are demanding the ex- | 
tension of NRA with sound pro- 
visions making possible the per- 
manent continuance of improved 
working conditions and _ clean 
trade practices so that the small 
independent dealer of automobiles 
will not perish. | 

“We promise the full support 
of a highly organized group of 
business men regardless of poli- 
tical affiliations in every state in 
the Union, in any manner neces- 
sary to convince your committee 
and the Congress of the necessity 
of this legislation, in order that 
the progress already made toward 
recovery in this trade shall not 
be lost. 

“Thousands of automobile deal- 
ers, including those in far-flung 
small towns and communities | 
(over 80 per cent of the retail | 
outlets in this industry are lo- 
cated in towns of 25,000 or under), 
have been benefited by their code 
and, therefore, they cannot under- 
stand why at this time there 
should be opposition to the fun- 
damentals of clean business and 
proper working conditions that 
will insure the continuance of the 
trend toward ultimate prosperity 
unless that opposition is entirely 
political. 

“The uncertainty prevailing is 
costing our business millions. Im- | 
mediate action is demanded for 
the continuance of our code so 
that proper steps can be taken to 
maintain a business that, after | 
all, will be the real leader in the 
recovery movement.” 


Dodge Dealers 
Deliver 87,013 | 
Units to Date 


Detroit, Apr. 12. Having closed 
the year’s first quarter with 77,699 
retail deliveries, Dodge dealers | 
ended the initial week of the| 
second quarter with a further | 
sales advance by making deliver- 
ies of 9,314 vehicles. In setting 
this mark, Dodge dealers brought | 
the business for the first 14 weeks | 
of 1935 up to 87,013 passenger | 
cars and trucks as against 55,090 | 
passenger cars and trucks deliv- 
ered in the corresponding period 
of 1934. The tabulation, in com- 
parison to that for the correspond- 
ing 14 weeks of 1934, notes an | 
increase of 31,923 units, or 57.9 per | 
cent. 

An analysis of the figures, as 
made by the office of A. vanDer- 
Zee, general sales manager, shows 
the 14-week total of 87,013 ve- 
hicles to comprise 74,337 Dodge 
and Plymouth passenger cars and 
12,676 commercial cars and trucks. | 

Deliveries for the single week 
ending Apr. 6 amounted to 8,014 | 
Dodge and Plymouth passenger | 
cars and 1,300 Dodge commercial | 
ears and trucks, the largest week 
since May 1, 1926. | 

With dealers’ deliveries of | 
Dodge passenger cars alone being | 
close to 5,100 per week, the fac- 
tory’s production schedule now 
exceeds 1,000 cars per day. 

The demand for Dodge trucks 
has reached a point making it 
necessary for the company to ex- 
pand its facilities. 








Chicago Ford Plant 


Operating at Peak | 


Chicago, Apr, 12.—Ford Motor 
Co. is operating at capacity, with 


4,300 on the payroll and 500 cars| 


daily as the output at the com- 
pany’s Hegewisch plant just out- 
side of Chicago, it was announced 
today by W. K. Edmunds, general 


manager, 
Edmunds also made known 
that March deliveries approxi- 


mated 8,200 units in the Chicago} 


territory as against 3,300 for 


March of last year, a gain of 147 | 
per cent and the largest total of | 


any month since 1930. 






TT 


ere Regional Mgrs. 

Hold Apr. Sales Meeting 

Pontiac, Mich. Apr. 12.—The 
regular April meeting of Pontiac 
Motor Co. regional managers was 
|held this week at the executive 
offices in Pontiac. Sales, ship- 
ments, production and allotments 
for the coming months were dis- 
|cussed for every territory in the 
country. 

The meeting was in charge of 
|A. W. L. Gilpin, vice-president 


has just returned from an ex- 
|tensive trip through the South- 
| west. 

“There is no let-up in the de- 
mand for Pontiac cars,” 
|pin, after the regional men had 
met. 





_in the new 


‘TuRRET JOP’ FISHER BODY 


* Registered 


|and general sales manager, who | 


|}and other modern cars. 





said Gil- | 


“These men bring us the | 
most accurate reports of our busi- | 
ness throughout the country that | 


Dealer Head Demands NRA Rules Be Continued 


Sissi of Tomorrow 





Here is what tomorrow’s ocean greyhound will look like, says Amos 


Northrup, designer of the 1935 Hupmobile, the original Reo “Royale 
The model will go on exhibition in the Ford 
exhibit at the coming San Diego Exposition. 











the individual operation 
than 3,000 Pontiac 


{ 
we can obtain. They are in con-| closely 
stant touch with their zone men|of more 
and district managers who watch dealers. 








Featured on 


Master 


CHEVROLET (ecis<:), PONTIAC. OLDSMOBILE and LA SALLE 


Closed car models for 1935 





rng New “TURRET TOP” 


This is the way the new Fisher “‘ Turret 
Top” looks—a single seamless sheet 
of tough drawn steel, steel reinforced 
with steel like a battleship turret — 
better-looking, stronger, safe with the 
safety of solid steel 






‘Turret Top’”’ for closed cars 


The turret of the modern battle- 
ship, arched and crowned for 
strength, is the highest develop- 
ment of the principles utilized 
by Fisher in the new solid steel 


ini is something satisfyingly 
NEW in automobile bodies now, 
something hugely important to 
every intending hever of a new 
closed car. 

You can see it for yourself on the 
1935 Chevrolets (Master De Luxe 
Series), Pontiacs, Oldsmobiles and 
La Salles —it’s the new solid steel 
“Turret Top’ Body by Fisher. 

At first glance you will want it for 
its beauty, because it puts a fresh 
allure into the sweep and contour 
of the closed car roof. 

But far more important than this, it 
puts over your head a protection 


‘4 

















44 


é DSMOBILE 


Sj 


hitherto missing in all closed cars. 


This protection is a roof of seamless- 
drawn steel, steel braced with steel, 
like the battleship turret from which 
it takes its name! 


Asthelargest manufacturers ofauto- 
mobile bodies in the world, we have 
been working foryears to design and 
perfect this “difficult construction. 


It was far from a simple job, requir- 
ing not only the drawing and form- 
ing of unprecedentedly large sheets 
of tough metal, but the designing 
even of the huge presses to handle 
the steel. 


Which explains why — despite all 
you have been enthusiastically told 
of “all-steel” protection— no one 
has successfully built a steel-roofed 
automobile body until now. 


If you want the most complete pro- 
tection which steel can give you in 
an automobile,the new“TurretTop” 

Body by Fisher meets your desires. 


Even the solid steel roof is sup- 
ported by steel-roof-bows and is 
welded to the other steel body 
panels. 


There is no rumble or drum — and 
the safety “Turret Top” is com- 
pletely and scientifically insulated 
against heat and cold as wellas 
against sound. 


Finally, the outstanding beauty of 
Body by Fisher is notably enhanced 
by the smooth, flowing, uninter- 
rupted arch of the roof. 


When you examine Body by Fisher 
for 1935 you'll find other notable 
advantages— Fisher No Draft Venti- 
lation, of course, and full streamlin- 
ing, windstream V-type windshield, 
wider seats, more headroom, bigger 
doors, more roominess and other 
improvements. 

And you'll find the solid steel Fisher 
“Turret Top,” now featured on the 
1935 Chevrolets (Master De Luxe 

Series), Pontiacs, Oldsmobiles and 

La Salles, just as you will find Body by 

Fisher, on/y on General Motors Cars. 


BODY BY FISHER 
on GENERAL MOTORS CARS ONLY: 


CHEVROLET - PONTIAC - OLDSMOBILB 
BUICK * 


LA SALLE + CADILLAC 
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NASFC Finds Used Car Situation Unfavorable 


Show Varying Conditions 


(Continued from Page 1) 


new car for a lower down pay- 
ment than would be required for 
a used car of half the value. 

This latter practice, he says, is 
definitely cutting into used car 
sales to the benefit of new car 
sales, but warns that if such a 
practice is continued, new car 
sales, as well as used car sales, 
will eventually suffer. Every pros- 
pective buyer, he adds, would pre- 
fer to buy a new car rather than 
a used car and when down pay- 
ments and monthly installments 
are almost the same the 
will take the new car rather than 
the used. To do this it is neces- 
sary to extend monthly payments 
over a_ greater period, which 
naturally, increases the possibility 
of repossession. 


Cheaper Credit 

Not attempting to defend the 
finance companies for their part 
in the present situation, Courtney 
points out that among dealers it 
has long been the practice to em- 
ploy a greater number of new car 
salesmen than used car salesmen 


in spite of the fact that a dealer | 


is required to sell from two to 
four used cars to clean up a new 
car sale. Furthermore, he points, 
the cheaper credit available this 
year has encouraged many deal- 
ers to increase their holdings in 
used cars above the point that 
would be _ considered normal 
stocks. 


buyer | 


lis being 





| 
| 


| 


Courtney’s letter is as follows: | 


“For years I have taken your 


} 


| damage 


upon your article in regard to the 
used car situation for the simple 
reason that anyone in touch with 
the automobile business today 
realizes that it is rapidly assum- 
ing serious’ proportions. Any 
manufacturer, distributor or 
dealer, or well-operated finance 
company, realizes that it is some- 
thing that is going to be cor- 
rected if they expect to make a 
successful year out of 1935 

Need Co-operation 

“IT feel that this year all four 
branches are beginning to realize 
that they have to act more in a 
spirit of co-operation with one 
another. By so doing, undoubt- 
edly, they will all show a much 
better profit. 

“The used car problem, how- 
ever, has been brought about by 
several reasons which have not as 
yet been brought out in your 
paper. I am taking the liberty of 
showing you the finance com- 
pany’s side of the picture. This 
offered as constructive 
criticism and trust that it will be 
treated in such a light. 

It is a well-known fact that too 
liberal credit has caused more | 

to American business | 
than anything else. This year the 


automobile industry is facing the 


following problems which I be- 
lieve have a great bearing on our | 
used car situation. 
Money Cheap 
“First, money has never been 
so cheap, with the result that well 


paper and have always admired |capitalized finance companies 


the manner in which you were so 
quick to diagnose trouble in the 
offing for our industry. I cer- 
tainly want to comypiinent you 


have cut floor plan rates practi- 
cally in two, placing an abundant | 
supply of new cars in dealers’ | 
hands; in fact, a larger stock | 





PresticE of the name coupled with perform- 
ance of the product gives Edison Spark Plug 
distributors and dealers a selling advantage 
reflected in consistently and rapidly increas- 
ing volume. The “plug that made good 
in a year” is making new friends daily. 


EDISON-SPLITDORF CORPORATION, WEST ORANGE, N. J. 


eo-— — a . —- 


Code Officials Reports 


than they have had in years, 
which in itself is not particularly 
harmful, but they have gone a 
step farther on account of this 
cheap money in a desire to in- 
crease volume in the installment 
branch by believing that they 
could successfully finance 
used car trade-ins for dealers. 
This resulted in probably a third 
of the increase in floor plan in 
the United States today. 


Liability Large 
“This practice is not harmful 
when handled conservatively and 


all | 





is done for an occasional accom- | 
modation to a dealer but today a | 
large percentage of dealers in the | 
country have as large a liability | 
in used cars as they have in new | 
cars and their ability to obtain | 
loans on them is one of the rea- | 
sons responsible for the fact that | 
they are filling their storage | 
spaces with used cars and con- 
tinue to push their new cars, and | 
will continue to do so until their | 
available lines of credit are cur- 
tailed. | 

“The fear I have at the present 
time is that this will continue for 
such a lengthy period that the | 
dealers will find themselves | 
stocked with such an over supply 
of cars that they will find it al- 
most impossible to liquidate them 
throughout the balance of the! 
year with the result new car sales 
will fall to a minimum. 


“In checking dealers through- 
out this territory, I find that it is | 
a practice to have anywhere from 
five to 10 new car salesmen to! 
one used car salesman and 50) 
per cent of the used cars are not 
in a selling condition and stored 
in unsightly spots regardless of | 
the fact that every smart auto- | 
mobile man knows it takes from | 
two to four used car sales to clean | 
up one new car deal. 


Down Payments Less 
“No automobile dealer should | 


have liability of from three to 10| 
times his capital investment in 


Beauties at Dodge Spring Show 





This Bevy of Beauties was on hand to open the Dodge Spring Open- 
House party at Thos. J. Doyle’s show-room in Detroit. The gent on 
the receiving end of the bouquet is W, L. Peach, sales 


manager 


for Doyle. 





country need and are entitled to 
|a profit this year if ever.” 


Letters received from code of- 
ficials in various parts of the 
country show some _ favorable 


spots where used car stocks are | 
|not top-heavy and other sections | 


where conditions are growing ser- 
ious. They are as follows: 


Oregon Used Car 
Stocks Gaining; 
Dealers Warned 


By JAMES H. CASSELL 
Code Commissioner 
Oregon State Advisory Com. 
Portland, Ore. 





> 


te 


NOUSTRIES 








his business, nor expect to be able 
to do a tremendous volume of 
business on practically no work- 
ing capital. This is bound to 


lers of this country have had 
enough grief and small enough 
| return for the hours of work they 
have put in in establishing the 
|largest industry in the world. 

“Another factor in the used car 
problem today bearing directly 
upon credit again and one that al 
| dealers should impress upon their 
|salesmen is the fact that every 
|purchaser of an automobile in 
lthis country has the ambition to 
own a new automobile 
once he sees the possibility of get- 
ting one, any chance of selling 
him a used car is gone forever. 
Regardless of that fact, finance 
companies and dealers today are 
quoting 25 per cent or less as 
down payments on new cars with 
anywhere from 12 to 24 months 
on payments, making it possible 
to purchase a $600 new car for a 
smaller down payment than a 
$300 used car can be purchased 
for in a good many instances.” 

Will Be Boomerang 

“This is a case of where fool- 
ishly spent credit is going to act 
as a boomerang to the dealer, as 
well as to the finance company, 
and is bound to hurt factory pro- 
duction. This is always true when 
anybody purchasing an article of 
any kind steps out of their class. 

“A determined movement on 


the part of the automobile deal- 
ers and finance companies to sell 





automobiles and finance automo- | 
biles at a price, with a down pay- | 


ment and with a monthly install- 
ment within the means of the 
purchaser, will be one of the 
greatest steps to correct the used 
car evil at this time that could 
be taken. We all feel in the auto- 
mobile industry today that we are 
facing one of the greatest possible 
sale years that we have had in a 
good many years. Why dissipate 
it? Certainly the dealers in this 


bring a number of them to grief | 


and certainly the automobile deal- |much higher in the larger cities | 


and that | 


Roy O. Burnett has 
| over to me your letter of Mar. 


|27 inquiring about the used car | 


|situation in this section. 
While used car inventories are 


ithan they were a year ago the 
situation is not considered alarm- 


| ing. 
few dealers are suffering from 
excess used cars. 


In bulletins and at association 
meetings we are warning dealers 
|against the hazard of large used 
ear stock. The situation has in- 
|jected more sanity into dealer 
| purchases of late model used cars 
| but thus far has not reduced new 
Oregon new car sales 
quarter were more 


|}ear sales. 
|for the first 


than 100 per cent greater than | 


sales during the same period of 
1934. 


Wichita Reports 
- Heaviest Stocks 


In All History 


By J. R. STRAIN 
Executive Secretary 
State Advisory Com. of Kansas 
Wichita, Kan. 


Your inquiry of Mar. 





27 ad- 


been referred to the writer. 

Mr. Yingling states that never 
|in the history of his experience in 
the automobile business has he 
had as many used cars on hand as 
at the present time. Mr. Ying- 
ling’s condition is not at all ex- 
ceptional, as nearly all the dealers 
in this vicinity are in the same 
condition. 


In one of our nearby towns an 
inventory was taken of used cars 
on hand as of Mar. 15, 1935, which 
showed 251 against a correspond- 
ing inventory of Mar. 15, 1934, of 
57 on hand, and the dealers in this 
town view the situation with 
alarm. 





turned | 


dressed to E. V. Yingling has| 


Vermont Sales 


Good With Stocks 
Slightly Heavy 


By GEORGE L. TUPPER 
Vermont State Advisory Com. 
Montpelier, Vt. 


Your letter of Mar. 27 addressed 
to J. Leo Johnson of Mont- 
pelier, has been by him turned 
over to this office for attention. 

Regarding the used car situa- 
tion, in some sections of our state, 
they seem to be moving very well, 
in other sections, moving fairly 
well, and then in a few sections, 
they are not moving too well. 
In general, I should say that the 
used car market in our state as 
|a whole is not as good as it was a 
year ago, but I have noticed dur- 
ing the past 10 days that it is 
quite some better than it has 
been previously. This _ better- 
ment, no doubt, is brought about 
by the better road conditions, as 
some of our country roads at the 
present time are not in too good 
| condition. 

In the northerly part of our 
| state where road conditions are 
not as good as in the southerly 
part, used car stocks are not 
moving as well as in the south- 
|erly part where road conditions 
|are somewhat better. I have in 
|mind a few of our largest dealers 
whom I might say were a little 
|over-stocked, but this is not a 
| general condition. As a whole, I 
|do not think that used car sales 
are keeping up with the new car 
| sales, but we feel and hope that 
| the used car situation in our state 
will adjust itself as soon as 
| weather conditions permit. 





| 
| 
| 
| 
| 





In the smaller communities | 


Sioux Falls Finds 
Conditions Fair 


ButNotTooGood 


By E. J. WINTERSTEEN 
Wintersteen Chevrolet Co. 
Sioux Falls, S. D. 


Replying to yours of Mar. 27, 
asking about the used car situa- 
tion in this state, will say that 
it is not as bad as it is in certain 
other places, although it is none 
too good. 

Used car stocks are a little 
higher than they usually are at 
this time of year; especially is 
this true of Ford and Plymouth 
dealers who have had new cars 
to deliver. 

We do not believe that the situ- 
ation has reached alarming pro- 
portions that it has in other 
places, but it is going to be neces- 
sary for all dealers to put on an 
intensive used car sale if they are 
going to keep out of trouble. 


(Continued on Page 17, Col. 1) 
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Thousands Flock to View Ne 
Join Hands e a - 


To Celebrate Opening 


Baltimore, Md., Apr. 12.— The 
new assembly plant of the Chev- 
rolet Motor Co. in this city was 
visited by thousands of Balti- 
moreans today when it was 
thrown open for the first time to 
the general public. Visitors 
found both the passenger car and 
truck assembly line in production, 
adding their quota of new units 
to the more than 5,000 a day al- 
ready being turned out by the 
company’s nine other assembly 
plants throughout the country. 

The addition of the Baltimore 
plant, with its capacity of 80,000 
cars a year, will be of immediate 
benefit by speeding shipments to 
the Baltimore-Washington area. 
Company officials announced that 


The day’s program began with 
|a downtown parade, led by the 
| championship Franklin Post 
| American Legion band of Colum- 
| bus, O., followed by a flag-raising 
j}and luncheon at the plant at- 
| tended by more than 500 Chevro- 
| let dealers from Baltimore, Pitts- 
burgh, Philadelphia, Harrisburg, 
Washington and Richmond. 

In the afternoon, the first two 
Baltimore-built Chevrolets were 
presented to the state and the 
city, for official use by the state 
|and municipal police in highway 
| safety work, and were accepted 
| formally by the governor and the 
mayor. 

In the evening, 900 guests at- 
tended a welcoming banquet 








President Sets the Pace 





Alfred P. Sloan jr., president of General Motors, sounded the keynote 
speech at the official opening of the new Baltimore plant of Chevrolet. 


Ceremonies were held at 
all other assembly plants will 
continue at their maximum rate 
of production to fill the great 
bank of orders on hand for the 
immediate delivery of cars in 
their own territories. 

Elaborate ceremonies, in which 
state and city officials joined in 
celebrating their acquisition of a 
new industrial activity and in 
welcoming Chevrolet and Fisher 
Body to their new plant, marked 
the formal opening of the opera- 
tion Tuesday. 





| let Motor Co. 


Vesper Sees Sales Spurt 


the Lord Baltimore Hotel. 


|}given by the Baltimore Assn. of 
Commerce. Among the speakers 
were U. S. Senator Millard E. 
| Tydings and Governor Harry W. 
Nice of Maryland; Mayor Howard 
|W. Jackson of Baltimore; A. J. 
Hazlett, president of the Assn. of 
Commerce; Alfred P. Sloan jr., 
president, and William S. Knud- 
|}sen, executive vice-president, 
representing General Motors 
Corp.; and M. E., Coyle, president 
|and general manager of Chevro- 


As NRA “Fireworks’’ Subside 


St. Louis, Mo., Apr. 12. 
effort is being extended, and pro- 
gress is being made daily, ac- 
cording to F. W. A. Vesper, presi- 
dent of the National Automobile 
Dealers Assn., in the clarification 
of technicalities in the motor 
vehicle retailing code in prepara- 


tion for a definite spurt ahead in| 


the automotive trade as soon as 
the “fireworks” over 
sides and the extension of the 
act occurs. 

Vesper and part of his execu- 
tive staff spent most of the week 
in Washington in advancing the 
steps necessary in obtaining sev- 


eral amendments to the dealers’ | 
code. One of the most important | 
pertaining to the valuation of used | 


cars already has been granted 
and early hearings set for other 
proposed amendments. 

The renewed assurance from 
President Roosevelt, in his letter 
to Donald R. Richberg, chairman 
of the National Industrial Re- 
covery Board, last week that there 
is no reason for any belief NRA 
will not be extended, and that 


-Every | 


NRA sub-| 


code violators will be prosecuted, 
had a direct effect in relieving 
any unsettled conditions in the 
trade. Evidence that confidence is 
growing that the fair trade prac- 
tices that have been established 
will not be allowed to die, Vesper 
said, was evidenced within the 
last few days by such key cities 
as Chicago and Des Moines 
tightening up in observance of 
code provisions by signing the 
liquidated damage agreement 
| plan. 

This plan is a contract between 
the dealers to observe the code, 
and to be assessed damages under 
the contract if a violation should 
occur. 

Another step in the growing 
confidence of the national associ- 
ation of dealers in the continu- 
ation of NRA and their code was 
the arrival last week at national 
headquarters of S. C. Simpson, 
representative of NRA, who will 
be permanently stationed here to 
aid in automobile dealers’ code 
matters. 
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“a word in 


ey 
edgewise 
(Continued from Page 4) 
that unless we in the industry 
take the aggressive lead in this 
campaign for RATIONAL driv- 


ing, we are going to wake up (as 
the motion picture industry 
last year to the 
million dollars) 
lic laying-down-the-law to 
no uncertain terms. 

A * 


us in 


What 
About 
Governors? 


the very 
of com- 


formed, 
measure 


did | 
tune of several | 
to find the pub-| 


Already, I am in- |} 


pulsory speed-| 


governors has been under discus- 
sion in more than one state. If 
the maximum speed of automo- 
biles were limited to say 50 miles 
per hour, of what need would 
there be for the excessive horse- 
power with its attendant extrava- 
gance in fuel consumption? They 
get along nicely in 


| With all the work there must be play. 


Surope with | 


half our average horsepower and | 


a proportionate saving in petrol. 
Who can argue but what a com- 


pulsory mechanical speed control | 


on all automobiles and _ trucks 
might not revolutionize the entire 
engineering of our American man- 
ufacturers? But at what cost? 


* * * 
Let’s It would seem to 
Get me that it was} 
Together high time for the 
entire industry 
manufacturer, dealer and _ yes, | 


trade papers alike 
a nationwide campaign to make 
driving on our highways and city 
streets safer. There are many, 
many movements under way by 
automobile clubs, individual man- 
ufacturers and local newspapers, 
all aimed at this same subject, but 
the total result of all their efforts 
have made no appreciable dent 
in the steadily mounting death 
rate by automobiles during recent 
years. This movement needs the 


leadership of a man fired with | 


the zeal of a crusader, who will 
weave into one fabric the thou- 


a 


‘ | 
to co-ordinate | 


ceremonies Tuesday. 


Time Out for Tid-Bits 


Left to right are: 
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west Chevrolet Plant 





Here is the Chevrolet general 
staff taking time out for lunch, at the Baltimore plant opening 


W. S. Knudsen, executive 


vice-president General Motors; Marvin E. Coyle, president Chevrolet; 


William E. Holler, vice-president and sales manager Chevrolet; 
Alfred J. Sloan, president, and John L. Pratt, 
vice-president General Motors. 
| 
sands of well-intended efforts| are all too busy with the petty 
|towards safety which are being! problems of the day to give it 
made all over this country. What| more than head-shaking notice. 





| 
| 
\ 


every one’s responsibility be- 
comes no one’s and that is why 
we are confronted today with a 
condition so serious that it must 
challenge the best brains in our 
industry or we are all going to 
suffer. 


is 


* * 
Why Automotive Daily 
Bury Our News promises its 
Heads? full, if humble, 


support to any in- 
dividual or institution which will 
seriously take over the responsi- 
bility of reducing the number of 
deaths and accidents on the high- 
ways of America. And in making 


this statement we feel that we 
could as well speak for the ma 
ufacturer, dealer and every =e 


directly or indirectly dépendent 
on the automotive industry for 
their livelihood. Every one of us 
realizes its significance, but we 


“MASTER” 





We all agree to a man that “some- 
thing ought to be done about it.” 
Where is the man who will accept 
the challenge and devote his life 
and his talents to this pressing 
problem ?—G. M. S. 


George Ralls Becomes 
Head of Casting Firm 
Cleveland, Apr. 12.—George H. 
Ralls has resigned as director of 
sales of the parts division of the 
Chrysler Corp. to become presi- 
dent of Pressure Castings, Inc. 
Ralls has been prominent in the 
parts manufacturing business for 
y years. He was long identi- 
fied with the Gabriel Co., man- 
ufacturers of hydraulic shock ab- 
sorbers, where he was president 
for many years prior to his asso- 
ciation with the parts division of 
the Chrysler Corp. 


1 iny 


th: HERCULES 


DUAL SIDE 


HYDRAULIC DUMP BODY 





A new creation! 


Braced side construction — plus the 


a 
Xe 
Na a 


extra strength and style of the stream- 
lined sides. Full skirted sides conceal 
hoist mechanism and afford an excellent advertising panel. The body is powered with 


@ special 7" bore cylinder. 
Ask for Literature Showing Complete Line of Dumps and Other Models 
Distributors in All Principal Cities 





(Design Pat.) 





SERVEL, INC., HERCULES BODY DIVISION 


EVANSVILLE, INDIANA, U.S.A. 
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February Shows Gain of 
$12,000,000 Over January 





Washington, Apr. 12.—The steady upward trend in the 
volume of automobile financing was continued during 
February, it is revealed in a summary of reports made to 
the U. S. Bureau of the Census by 282 identical reporting 
organizations. 

February wholesale financing totaled $105,719,644 com- 
pared to $93,830,358 in January, and $61,513,896 in Febru- 
ary of 1934. During February of this year the volume of 


retail financing aggregated $66,©——— 
753,794, against $56,151,891 in| 
January, and compared to $45,- of 1984 the increases are 8 per 


377,552 in February, 1934. : cent for Plymouth, 35.6 per cent 
How much larger volume is this | for Chrysler, and 13.5 per cent for 
year than last is emphasized by a|the combined, This year’s totals 
comparison of totals. For ex-/are 254.5 per cent higher for 
ample, during the first two| Plymouth, 128.7 per cent higher 
months of last year, wholesale for Chrysler and 213.9 per cent 
financing aggregated $97,392,960,/higher for the combined than 
which represented a substantial | those of 1933. They beat the 1932 
gain over the same figure for|records by 242.6 per cent for 
1933; namely, $57,648,569. How-| plymouth, 54.1 per cent for Chrys- 
ever, during the first two months| Jer and 166.1 per cent for the 
of this year, financing totaled| eombined. 
$199,550,002. Wholesale financing 


pod bn full year of 1934 was $890,- | Apr. 6, Chrysler dealers delivered 
—_— . }a total of 37,227 Plymouths and 
The trend is carried through in| 9712 Chryslers, a grand total of 
the various “break-down” of the | 46,939, This is ahead of last 
major figures. | year’s figures for the correspond- 
Thus, financing of new cars| ing 14 weeks by 46.5 per cent for 
this February stood at $42,935,-| Plymouth, 2025 per cent for 
882 against $29,290,038 in Febru-| Chrysler and 64 per cent for the 
ary, 1934; and used car February | combined, It tops the corre- 
financing was $22,462,879, which| sponding period of 1933 by 211.8 
is to be contrasted with $15,-| per cent for Plymouth, 110.2 per 
197,698 in the same month of|cent for Chrysler and 183.4 per 
last year, and with $11,725,419 in| cent for the combined. Going 
February, 1933. | back to the first 14 weeks of 1932, 
Another interesting and signifi-| it is found that the 1935 totals are 
cant comparison is to be found in| UP 479.5 per cent for Plymouth, 
the wholesale financing figures for | 17-8 per cent for Chrysler and 220 
the first two months of this year; | P&T cent for the two together. 
the full year 1934; and the full| 
year 1933. Especially noteworthy 
does the January-February, 1935, | | 
aggregate vf $199,550,002 become | 
when it is placed against the total | 
of $479,984,028, which was the! 
mark made for the full year of | 
1933. 


In the unclassified list, the vo-| 









Against the corresponding week 
















In the 14 weeks of 1935 ending 











Gratifying Volume 
It is not too 


Automotive Financin 
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g Continues Upward Trend 


Two New Coupes 





Chrysler’s latest offering in the Airstream series is this brilliant 
it is incorporated a new development of 


convertible coupe. In 


Chrysler engineers, by which two frames are used, instead of one. 





Plymouth’s new convertible coupe also has two frames which gives, 
it is claimed, greater rigidity to the car and solves a major problem 
that has confronted designers since the first 
convertible was introduced. 


Streamlined Radios 


Camden, N. J., Apr. 12.—Stream- 
lined control units in keeping with 
modern automobile design trends, 


Compels Praise 


The Studebaker Victory Sec- 
tion of the Automotive Daily 
News compels me to extend 
my congratulations for the 
very fine bit of work. 


lume of financing this February Congratulating violent an 
was $1,355,033, against $1,260,431 | Competitors assumption 
in January; $889,816 in February, advertising that a ‘all its 
1934; and $620,829 in February faults, it often contributes to 


two years ago. 


Chrysler Sets 
2 New Records | 
For 2nd Time 


(Continued from Page 1) 
achieved by the Chrysler dealer 
body in seven days. Chrysler de- 
liveries totaled 1,162, a grand total 
of 4,941. The latter figures is an 
“all-time” high for one week’s de- 
liveries of Chryslers and Plym- 
ouths combined. The Chrysler 
deliveries alone are the best re- | 
ported in any week since that 
ending Aug. 1, 1931. 

The new mark for the week 
ending Apr. 6 is 1 per cent higher 
than that of the preceding week 
for Plymouth deliveries, 2.4 per 
cent higher for Chrysler and 1.3 
per cent higher for the combined. 





STEER-O-MASTER 


with Weaver Camber and Caster Correcting 
Tools. Bought new in 1933; good condition. 
Large saving. 

W. E. Bowen, 44 Empire Blvd., 
Brooklyn, N. ¥. Defender 3-6900 


the amenities of business— 
which, of course, is a depart- 
ment of living—and so ren- 
ders more tolerable our exist- 
ence on this planet. 
Signalizing the comeback of 


a famous producer in indus- 
try, the Automotive Daily 
News dedicates an issue to 


Studebaker. In gratifying 
volume, the special issue car- 
ries advertising, all of it con- 
gratulatory. 

Among the signers of the 
congratulations are these—all 
competitors: General Motors, 
Graham-Paige, Auburn, Reo 
and Autocar. 

Among the congratulators, 


also, is the Benevolent and 
Protective Order of Elks! 
It seems not too much to 


say that advertising is worth 
while if only it has made pos- 


sible such an expression of 
good - fellowship. — Printer’s 
Ink. 


Praises Studebaker 

Automotive Daily News, De- 
troit, this week published an 
80-page rotogravure supple- 
ment, “Studebaker Emerges 
Victorious,” as an addition to 
its mid-week Pink Sheet. The 
supplement was in honor of 
the 83-year-old organization, 
said to be the first automobile 
company ever to come out of 
a receivership. — Advertising 
Age. 


Not only was the editorial 
work and make-up extremely 
well done, but my interest was 
held from cover to cover. 

Both Automotive Daily News 
and Studebaker are certainly 
to be commended for this 
splendid issue-——W. H. Mason, 
publicity director, D. P. 
Srother & Co., Advertising, 
Detroit, Mich. 


Smart Publishing 


Everyone I have talked to, 
both in our organization and 


out, thinks your Studebaker 
issue was a swell job. Add 
my approval to the others, 


and, in addition, you can put 
me on record as calling it a 
smart bit of publishing.— 
Ralph E. Jones, Carter, Jones 
& Taylor, Advertising, South 
Bend, Ind. 


Congratulations 
We are taking this oppor- 
tunity to congratulate and 
thank you for the_ splendid 
tribute you have paid to the 
Studebaker Sales Corp. of 
America, South, Bend, Ind.— 
James F. Colgan, Colgan Mo- 

tor Sales Co., Loraine, O. 


Very Effective 
I have sent the following 
letter to Paul G. Hoffman, 


president of Studebaker Corp., 
South Bend, Ind.: “I dislike 


Finest Thing 


Congratulations 





on that 






. Studebaker supplement. It 
Foglights was the finest thing in text, 
For visibility... layout, illustration, and fine 





appearance that you have ever 
done. It made me feel proud 
of my decision to take adver- 


comfort and 
safety send for 






catalogue...Ex- 







clusive Acces- tising space in it.—Robt. F. 
sories. Wood, advertising manager, 
The Auto-Car Co., Ardmore, 





Nil Melior Co. 


Waldorf - Astoria Hotel 
NEW YORK, W. Y. 





Pa. 









to litter your desk with fur- 
ther congratulations and ap- 
probation of the very effec- 
tive Automotive Daily News 
supplement, but can’t help 
taking this occasion to ex- 
press my opinion that it is 
one of the finest pieces I have 
seen, and very effectively com- 
memorates the great job that 


you and Harold and _ your 
associates have done.’’—Ferber 
Marshall, Marshall Asbestos 


Co., Troy, N. Y. 


and more efficient noise filtering 
are the principal features of a series 
of four new automobile radio re- 
ceivers developed by the RCA Victor 
engineers here. 








| Studebaker Issue Wins Praise 


Largest Ever 

“Studebaker Emerges Vic- 
torious” is the theme of a 
special edition of Automotive 
Daily News, said to be the 
largest issue of its kind ever 
put out, which is devoted en- 
tirely to Studebaker Corp. 
The edition, 80 pages of roto- 
gravure, was inspired by the 
successful emergence of the 
corporation from receivership. 
Detailed articles and striking 
photographs depict the 83- 
year history of Studebaker, 
and predict even greater ac- 
complishment for the future. 
One of the most interesting 
illustrations is a picture of 
the original Studebaker black- 
smith shop operated by John 
Studebaker in South Bend in 
1852. Some of the corpora- 
tion’s outstanding competitors, 
including General Motors, Reo, 
Graham - Paige and Auburn, 
took advertising space in the 
issue to extend congratula- 
tions. All manufacturers of 
parts and supplies used by 
Studebaker were represented. 
—Chicago Journal of Com- 
merce. 


Splendid Tribute 

May we, as a Studebaker 
dealer, congratulate you on 
your splendid tribute to the 
Studebaker Corp. and express 
our appreciation of the many 
expressions of good will ex- 
tended by the industry. We 
have handled Studebaker for 
15 years and rejoice in their 


latest triumph—R. P. Tor- 

bush, manager, Goodwin Mo- 

tor Corp., Ridgewood, N. J. 
Outstanding 


The Studebaker-Victory Sec- 
tion was an outstanding piece 
of journalism and advertising 
and I hasten to send you my 
sincere congratulations. — 
Frank J. Connaughton, New 
York Times, New York City. 


A “Caution” 
“Your Studebaker number 
is a caution.’—Verne Tucker, 
Detroit. 





Ford of Canada Exports 


Approach 30-Year Record 


Montreal, Apr. 12.—Ford of 
Canada exports of automobiles 
and trucks in March were the 
second largest for any month in 
the company’s 30-year history. 
The only occasion when the 6,123 
unit total was exceeded was in 
November, 1928. The largest pre- 
vious March was in, 1926, when 
3,966 units were shipped over- 
seas. 


The company’s first quarter ex- 
ports this year came within a unit 
of equaling the largest quarter in 
its history, 1926, when 14,539 units 
were shipped. The 1934 quarter 
figure was 7,964 and the 1932 
quarter 660. 

Ford of Canada exports are 
reaching into every part of the 
British Empire under the British 
preferential tariff, the product 
meeting the 75 per cent Canadian 
content requirement of some ter- 
ritories. 





First Quarter Up 

Raleigh, N. C., Apr. 12.—Figures 
released by the state motor vehicle 
license bureau disclose that a total 
of 12,219 new passenger cars and 
3,057 new trucks were sold in North 
Carolina during the first three 
months of the year, as compared 
with 6,582 new cars and 2,123 trucks 
during the corresponding period of 
1934. 


Automotive 


On the Air 





MONDAY, APRIL 15 


6:45 P.M.—SUN OIL (NBC, Blue), 
Thomas. 

7:45 P.M.—PHIICO (Columbia), Boake Carter. 

8:00 P.M.—STUDEBAKER (NBC, Red), Studs- 

Himber’s or- 


Lowell 


baker Champions; Richard 
chestra. 
8:30 P.M.—FIRESTONE (NBC, Red), featur- 


ing Gladys Swarthout, mezzo-soprano; mixed 
chorus and William Daly’s orchestra. 
HUDSON (Columbia), Kate Smith’s New- 
Star Revue; Jack Miller’s orchestra; Three 
Ambassadors and guest talent. 
9:00 P.M.—SINCLAIR (NBC, Blue), Minstrel 
show with Gene Amold, interlocutor. 
11:30 P.M.—HUDSON (Columbia), same pro- 
gram rebroadcast for West. 
TUESDAY, APRIL 16 


(NBC, Lowell 


6:45 P.M.—SUN OIL Blue), 


Thomas. 
7:45 P.M.—PHILCO (Columbia), Boake Carter. 


9:30 P.M.—TEXAS (NBC, Red), Ed Wynn, 
the Fire Chief; Graham McNamee and 
Eddie Duchin’s music 

10:30 P.M.—STEWART-WARNER (Columbia), 
Alemite quarter hour with Heidt’s Briga- 
diers. 

WEDNESDAY, APRIL 17 

6:45 P.M.—SUN OIL (NBC, Blue), 


Thomas. ; 
7:45 P.M.—PHILCO (Columbia), Boake Carter. 


THURSDAY, APRIL [8 
6:45 P.M.—SUN OIL (NBC, Blue), 


Thomas. 
7:45 P.M.—PHILCO (Columbia), Boake Carter. 


9:30 P.M.—FORD (Columbia), Fred Waring’s 


Pennsylvanians. 
10:30 P.M.—STEWART-WARNER (Columbia), 
Alemite quarter hour with Heidt’s Briga- 


diers 


Lowell 


Lowell 


FRIDAY, APRIL 19 
6:45 P.M.—SUN OIL (NBC, Blue), 


Thomas. 
7:45 P.M.—PHILCO (Columbia), Boake Carter. 


Lowell 









8:00 P.M.—CITIES SERVICE (NBC, Red), 
City Service concerts; Jessica D_ ~vgnette. 
soprano: Cities Service quartet 
Banta and Milton Rettenberg, py 


Rosario Bourdon’s orchestra. 

10:00 P.M.—B. F. GOODRICH (NB« 
Cireus Nights in Silvertown, starr 
Cook with B. A. Rolfe’s orchestra; Tin 
Irene; Phil Duey, Lucy Monroe, Peg La 
Centra, and Goodrich modern choir. 


12:15 A.M. — STUDEBAKER (NBC, Red). 
Studebaker Champions, Richard Himber’s 


orchestra 
SATURDAY, APRIL 20 ‘ 
7:00 P.M. — SOCONY VACUUM ((. 
Soconyland Sketches. 


9:00 P.M.—RCA RADIOTRON (NBC, Red), 
Radio City Party; Ray Noble’s orchestra; 
Peg La Centra; Bob Sourivel and Al 
Bowlly. 

9:30 P.M.—STUDEBAKER (Columbia), Rich- 
ard Himber’s orchestra and Studebaker 
Champions. SHELL (NBC, Red), Al 


Jolson with guest artists and orchestra. 
11:00 P.M.—STUDEBAKER (Columbia). 
program rebroadcast for the West. 

SUNDAY, APRIL 21 


4:00 P.M.—SPARKS-WITHINGTON (NBC, 
Harold Van 


Same 


Blue), Jolly Coburn orchestra; 
Emburgh, tenor; Roy Campbell Singers. 
6:30 P.M.— ACME (Columbia), Smilin’ Ed 


McConnell. 

8:00 P.M.—GENERAL MOTORS (NBC, Blue), 
Symphony Concert; guest artists; Ossip 
Gabrilowitsch, conductor; chorus of 400 
voices; Kirsten Flagstad, Metropolitan opera 
soprano. 

8:30 P.M.—GULF (Columbia), 
liners; Will Rogers. 

9:00 P.M.—FORD (Columbia), Sunday Eve- 
ning Hour with Grete Stueckgold, soprano; 

Kathryn Meisle, contralto; Nino Martini, 

tenor, and Ezio Pinza, basso, guest artists. 


Gulf Head- 
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General Motors March Sales Highest Since 1929 


March Total Shows Gain of 
16,052 Units Over March, ’34 


(Continued from Page 1) 


of 1935 totaled 388,716 compared 
with 316,604 for the same three 
months of 1934. 
“ Sales to consumers in the United 
States totaled 126,691 in March 
compared with 98,174 in March a 
year ago. Sales in February were 
77,297. Sales for the first three 
months of 1935 totaled 258,093 
compared with 180,523 for the 
same three months of 1934. 
Sales to dealers in the United 
States totaled 132,622 in March 


Total Sales to Dealers in U. 


compared with 119,858 in March 
a year ago. Sales in February 
were 92,907. Sales for the first 
three months of 1935 totaled 301,- 
256 compared with 248,270 for the 
same three months of 1934. 

March sales in all three classi- 
fications were the highest for any 
March since 1929. 

Following is a tabulation of 
General Motors monthly sales for 
1932, 1933, 1934 and 1935 to date: 


S. and Canada Plus Overseas Shipments 


1935 1934 1933 1932 
Ca S35 See dtecanen 98,268 62,506 82,117 74,710 
SE vino chee easecwas 121,146 100,848 59,614 62,850 
SS yoga g Uae Jeb eee 169,302 153,250 58,018 59,696 
Total First Quarter... 388,716 316,604 199,749 197,28 
a9 h0 es vaevkwkw yan 153,954 86,967 78,359 
ee eae 132,837 98,205 66,739 
SE eae 55 8 0-50 0a wx wee es 146,881 113,701 52,561 
ik 6 ice ieeaeaewts 134,324 106,918 36,872 
eer 109,278 97,614 30,419 
EE Foi dio 6's ew xs x 71,888 81,148 30,117 
I hos 6 akasiale dvb. 72,050 53,054 10,924 
re ee 61,037 10,384 5,781 
SES os. sas eee ew ales 41,594 21,295 53,942 
I Gods, 50d Sie RSA 1,240,447 869,035 562,970 
Sales to Consumers in United States 
1935 1934 1933 1932 
a Sa 5 a5 oo Rae 54,105 23,438 50,653 47,942 
eo ages ork ck eon 77,297 58,911 42,280 46,855 
ia oS o:p sv 04.8 bale ad 126,691 98,174 47,436 48,717 
Total First Quarter... 258,093 180,523 140,369 143,514 
aso atlas oes wba 106,349 71,599 81,573 
Rae ape sbhaancdened' 95,253 85,969 63,500 
abso 6's 6 bd s'on 65.06.90 112,847 101,827 56,987 
irene d 4 odin ke 4d 4 sha 101,243 87,298 32,849 
Cer ree 86,258 86,372 37,230 
SEED a ncavccecve sue 71,648 71,458 34,694 
INS Soins 64 0 4:60.48. 01 69,090 63,518 26,941 
November .......... 62,752 35,417 12,780 
December ......... 41,530 11,951 19,992 
ER 2 ait, path ters 927,493 755,778 510,060 
Sales to Dealers in United States 
1935 1934 1933 1932 
OE scccetcneaceess 75,727 46,190 72,274 65,382 
EOC TREE CT TLE Te 92,907 82,222 50,212 52,539 
EE RRSP ar grea 132,622 119,858 45,098 48,383 
Total First Quarter. 301,256 248,270 167,584 166,304 
BEE SeGarccccctesbencne 121,964 74,242 69,029 
Tin aekp-o-5.6¢60660a e000 103,844 85,980 60,270 
en a ae cine oe’ 118,789 99,956 46,148 
Dak ebe ay ar aesveaeie 107,554 92,546 31,096 
ic enécecceus hones 87,429 84,504 24,151 
OE eee 53,738 67,733 23,545 
Er 50,514 41,982 5,810 
ere gee ne 39,048 3,483 2,405 
ceca 28,344 11,191 44,101 
effoi 

rT 959,494 729,201 472,859 
Unit sales of Chevrolet, Pontiac, Oldsmobile, Buick, LaSalle and 


Cadillac passenger and commercial cars are included in the above 


figures. 


— — a ee 
veh - 


ti arr 
ee win Cities Ford Plant 


Undergoes Expansion 


Minneapolis, Minn., Apr. 12.—| 
Expansion plans at the Twin 


Cities Ford plant may be carried | 


even further than first contem- 
plated because of increasing busi- 
ness, F. F. MacKay, assistant 
manager, declared today. 

He said that the plant now is at 
peak capacity, as contemplated in 
the original plans, with 2,900 em- 


month will approximate $300,000. 
He said that 325 automobiles are 
being turned out daily. 
Expansion will mean more em- 
ployes and a larger payroll, he | 
explained. Territory served by 
the plant has also been increased. 


A. G. Partridge Active 
In Canadian Goodyear 
Montreal, Apr. 12.—Active par- 
| ticipation of A. G. Partridge, re- 
cently appointed vice-president of 
The Goodyear Tire & Rubber Co. 
of Canada, Ltd., in the manage- 
j}ment of the company, is an- 


dent. 


lately active in the affairs of the 
company. He has had an exten- 





| president and general sales man- 
ager of the Firestone Tire and 
| Rubber Co. of Akron, O. He has 
| been for the past six years man- 
aging director of The Goodyear 
Tyre & Rubber Co. (Great Brit- 
ain), Ltd. 


| nounced by C. H. Carlisle, presi- | 





|sive experience in the rubber in- | 


ployes on the payroll, which this dustry, and was at one time vice- | 


a 





Key for March Business Map: Black areas are BEST; dotted areas are next best; ruled areas are fair; 
white areas are poor. By Brooke, Smith & French, Inc., Detroit 





National Business Index 


Continues Steady Climb 


Detroit, Apr. 12.—Maintaining 
steady advance toward normal, 
the national business index rose 
2 per cent in March, to mark the 
sixth consecutive month in the 
business climb which began last 
October, according to the monthly 
survey of 147 trading areas con- 
ducted by the research depart- 
ment of Brooke, Smith & French, 
Inc., Detroit advertising agency. 


March business reached 30 per} 


cent below normal, continuing the 
longest period of uninterrupted 
improvement since “boom” years. 

A total of 93 areas showed 
greater or less improvement in 
March and 17 remained un- 
changed. Only 37 areas, a remark- 
ably small number, failed to bet- 


most of these are located in the 
drought sections and in the 
South. 


Comparing index figures of the | 


|ficials kept their eyes turned to- 





|minute development. 
'dispatches said that Government 


various areas with those for a} 


year ago reveals that business is 
better than for March, 1934, in 
106 of the 147 areas in which the 
country is divided. 

The greatest March gains were 
registered in the following areas, 
which show an improvement of 
5 per cent or more over February: 

Albuquerque, Augusta, Me.; 
Camden, Cincinnati, Cleveland, 
Columbia, 
Grand Junction, Harrisburgh, 
Houston, Little Rock, Mont- 
gomery, New Orleans, Norfolk, 
Oklahoma City, Peoria, Philadel- 
phia, Phoenix, Providence, Read- 
ing, Shreveport, 
and Wichita. 

Closest to normal 
were these areas: 


in March 


Albany, Austin, Tex.; Bakers- | 
field, Calif.; Bangor, Billings, 
Boise, Charleston, Charlotte, Che- | 
yenne, Colorado Springs, Col-| 
umbia, S. C.; Columbus, Denver, 
Green Bay, Wisc.; Harrisburg, 
Indianapolis, Jacksonville, Lin- 


coln, Manchester, N. H.; Miami, 
Milwaukee, Montgomery, Norfolk, 
Peoria, Phoenix, Portland, Ral- 
eigh, Reno, Richmond, Salt Lake 
City, Shreveport, St. Paul, 
Topeka, Waco, Winston-Salem 


“Partridge will become immedi- | and Yakima. 


Po M. Cian 


Apr. 


Springfield, Mass., 
president 


ert M. Sauers, 53, 
treasurer of R. M. Sauers, Inc., 
Chrysler distributors, is dead. He 
was a past president of the Spring- 
field Automotive Dealers’ Assn., 
member of the advisory board of 
the Hampden County Dealers Assn., 
and president of the Springfield 
Rotary Club. 


and 


S. C.; El Paso, Fresno, | 


Syracuse, Tulsa | 


12.—Rob- | 








Tire Workers 
Casting Ballots 


Akron, O., Apr. 12.—'The ballot- 
ing of Goodrich and Firestone 
members of the United Rubber 
Workers Union was the only out- 
ward sign of activity along the 
threatened rubber strike front last 
week. 

Tire company executives planned | 
their strike strategy. Union of- 


| 


for a last- 
Washington 


ward Washington 





officials were watching the Akron 


ter their February showing and_|‘ituation. 


Detroit dispatches said that au- 
tomobile manufacturers had pre- | 


pared for the strike by stocking | 


“at least a 30-day supply of tires 
and other rubber stock.” 

Coleman Claherty, president of 
the Union, indicated that either 
he or William Green, president of 
the A.F. of L, would appeal to 
President Roosevelt to intervene 
to prevent the threatened walk- 
out. Claherty predicted that the 
strike vote in progress would 
overwhelmingly favor the walkout 
by union workers. 

Goodyear tire departments went 
on a five-day a week schedule 
today. They had been working 
four days a week. 


Sales Rise in N. D. 
Bismarck, N. D., Apr. 12.—Auto- 
mobile sales showed another increase 
in North Dakota for March to out- 
number the state figures for March 
of last year. New car sales in 
March totaled 1,192, compared with 
813 for March, 1934, and continued 
the mounting increase for the year 
to 2,434 as against 1,457 for the 

first three months of last year. 
There were 959 passenger and 233 


commercial sales in March as com- 
pared with 633 passenger and 180 
pc sales for March of a 
year ago. 
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N R A Constitutionality Test Now Seems Likely 
Will Attempt To Get : - 


Supreme 


Washington, Apr. 12. 
ough test of the constitutionality 
of the National Industrial Recov- 
ery Act now appears likely in 
view of the foundation laid in 
the United States Supreme Court 
this week when the Schechter 
Poultry Corp. asked that tribunal 
to review a decision of the U. S. 
Circuit Court of Appeals for the 
second circuit upholding the val- 
idity of 17 out of 19 counts in 
an indictment. 

NRA and Department of Jus- 
tice lawyers last week hailed this 
case as affording a test of the! 
fundamentals of the act as a 
guide for the legislation extend- 
ing NRA for two years. They 
said they would co-operate in all | 
ways they could to get the Su- 
preme Court to rule on the ques- 
tions raised. 

It is possible the high tribunal 
will announce next Monday 
whether it will review the case. 
If it does it is virtually certain 
that arguments will be heard and 
decision rendered during this 
term of court which is expected 
to end around June 1. Thus, 
Congress would have the benefit 
of the ruling in time to enact) 


& 
A thor- 


| the affair a gala occasion. 


| the luncheon in the cafeteria at 


|interesting event 





new legislation before NRA as| 
now constituted expires June 16. | 

Attorneys for the Schechter | 
firm and its partners asked the} 
Supreme Court to rule on whether 
Congress did not delegate its segte- | 
lative power to the President in| 
violation of the Constitution; | 


whether the NRA act is not offen.| 2¢2!ers from the territory which 
sive to the commerce clause of | the new plant will serve listened 


the Constitution. 

The defendants, in petitioning | 
the Supreme Court for a writ of | 
certiorari, contended the NRA| 
was unconstitutional because} 
Congress lacks authority to dele- 
gate legislative powers to the 
President. 


Buick Will Publish 


New Monthly Magazine | 
Flint, Mich, Apr. 12.—An- 
nouncement of publication of 
The Buick Magazine, the first is- 
sue of which makes its appear- 
ance Apr. 15, was made today by 
Thomas H. Corpe, director of ad- | 
vertising and sales promotion of | 
the Buick Motor Co. 
The Buick Magazine, Corpe'| 
said, is a revival of the former | 
Buick Bulletin, and will be de- 
voted to timely topics and fea- 
tures of interest to motorists = 
erywhere. The booklet will e| 
circulated monthly to a large Het | 
of Buick owners throughout the | 
United States. 
Features listed for the first is- 








sue include ‘Washington the|__ 
Perfect City”; “Boy Scout Jam- | 
boree”; “Shining Stars of the Sil- | 


ver Screen”; “Building the Buick 
of Today” and “Batter Up The 
Baseball Outlook in Brief.” 


Michigan High Court 
Clarifies Sales Tax | 

Lansing, Mich. Apr. 12.—The 
state Supreme Court ruled Apr. 
9 that goods used in manufacture 
which do not become a compo- 
nent part of the finished product 
are subject to the 3 per cent sales 
tax levy. The court also advised 
a clarification of the sales tax law 
by the legislature now in session. 

“It might be observed that de- 
sired relief may be secured from 
the present legislature which has 
not as yet during this session 
even spoken of the measure,” the 
court said. 

The court in its decree modified 
the opinion of the Wayne County 
Circuit court in a suit brought 
against the state board of tax) 
administration by Detroit manu- 
facturing concerns lead by the) 
Boyer-Campbell Manufacturing 
Co. The Wayne Circuit Court 
ruled previously that anything 
used directly or indirectly in pro- 
duction and manufacture was not 
subject to the sales tax levy. 








}command of General 


President Sloan touched on car 
shortage and made it clear to the 


Court Ruling 





(Continued from Page 1) 
ceremonies in connection with 
dedication of the new Baltimore 
assembly plant, which has an 


80,000 cars a year capacity and | 


which will employ approximately | 
1,500 workmen. The City of Bal- 
timore went the limit in making 
First 
there was a parade through the 
city streets, then a flag-raising 
at the plant itself, followed by a 
big banquet in the evening, given | 
by the Baltimore Chamber of 
Commerce, with high executives 
of General Motors, Chevrolet and 
Fisher Body as guests of honor. 
But no wonder all this excite- 
ment, for it means a lot to Balti- 
more to land this industrial plum. 
* * * 


SO FAR AS I was concerned, 


itself was the most 
of the day. 
Present at the wax works table 
and participating in the cere- 
monies were most of the high 
Motors — 
Sloan, Knudsen, Grant, Donald- 
son Brown, the Fisher brothers 
and the two spark plugs of Chev- 
rolet—President Coyle and Gen- 
eral Sales Manager Holler. 

Some three or four hundred 


the plant 


to the family talk that followed. 





dealers that this fly in the oint- | 


|General Motors. 


| ment was removed several weeks 
ago. We know this for of late 
Chevrolet has been running much 
better than 5,000 units a day. 
|And he took pains to assure the 
| dealers that it hasn’t been Bill 
| Holler’s fault. It seemed to me 
that the glad hand given this 
Holler at the luncheon really was 
a vote of confidence for the mas- 
ter pilot of the sales staff. 
Eg *K * 


MARVIN COYLE, president of 
| Chevrolet, was a prominent figure 
throughout the ceremonies of the 
day and night. At the plant he 
had the dealers following him 
closely as he delivered his report 
of progress so far this year. 

One interesting statement he 
made as to production so far this 
year had to do with how NRA 
slows it down through cutting 
capacity. He said his plants lose 
from 25 to 30 per cent of said 
'capacity because of the limita- 
tion of working hours. In 1929 
the plants could run six days a 








week, with 10- to 12-hour days, 
whereas now the limit is 48 
hours. 


And he made us realize how 
‘lengthening the wheelbase effects 
operations, citing how the Chev- 
rolet had 107-inch wheelbase six 
years ago, which then enabled 
the factories to operate with 300 
feet of floor space needed per car, 
whereas now, with a 113-inch 
wheelbase, 500 feet are required. 
* * * 


THE TALE of Baltimore would 
not be complete without record- 
ing a chuckle we-all got at the 
banquet in the evening. William 


|S. Knudsen had been introduced 


by the toastmaster, Senator Tyd- 
ings, as the Great Dane of 
Later on Lam- 
mot duPont, chairman of the 
board of GM, was called on. And 
he remarked that after Knudsen 


had been referred to as a Great 


Dane, it would not have sur- 
prised him if he, duPont, had 
been introduced as a French 


poodle. Nveryone got the point. 


* ” * 


THURSDAY of this week was 
a red letter day in the 
Alvan Macauley, 
25th anniversary of his connec- 
tion with the Packard company— 
a long life in the automobile in- 
dustry. It seemed fitting, in view 
of the years I have put in on this 
business that I should be one of 
those to congratulate this veteran, 
who started in with Packard as 
general manager and who now is 
president. 

Macauley got his start with 
Packard because he is a man 
who does things, a man with a 
record of accomplishments that 
makes one understand why he 
has got where he is. He started 
as a patent attorney with 
National Cash Register, became 
infatuated with shop practice, in- 
vented many improvements on 
the cash register and soon he was 
in entire charge of engineering 
and inventions. In 1901 he be- 
came general manager of the 
American Arithomometer Co., 
St. Louis, which later became the 
Burroughs Adding Machine Co. 
of Detroit. 


As general manager | 


life of | 


for it was the| owned a Packard since 1907. 
* 


of | 





of the St. Louis concern he had | 
to reorganize the plant and fight | 


the opposition of the president. 
In a month the fight brought 
about the retirement of the presi- 
dent, who took with him 52 
skilled workmen, leaving Ma- 
cauley with only one man who 
knew what it all was about. 


But Macauley wasn’t to be 
daunted. He moved Burroughs 
to Detroit in about 1901 and 
within a few days after the St. 
Louis plant had been abandoned 





he had the Detroit factory in full 
operation. “~ 

With such a record of accom- 
plishment back of him, it was 
small wonder that Packard, 


| searching for a. general manager, 


selected this Alvan Macauley, 
who knew little or nothing about 
automobiles save that he had 


* * 


PACKARD seems to be one of 
the companies where the age of 
an employe does not matter, for 
as I left President Macauley’s 
office, the headquarters of a man 
who has been 25 years with one 
company, Hal Olmsted slipped me 
a memorandum, which shows 
that 236 of the Packard employes 
have been on the payroll 25 years 
and over; 528 for more than 20 
years, while 44.1 per cent of the 
entire employe force has been 
there more than five years. 

Last night old Packard dis 
tributors sprung a surprise part} 
on President Macauley at the ; 
Detroit Club, presenting him with 
a magnificent silver service. And, 
believe it or not, the distributors 
at the party had averaged 17.77 
years in Packard service. Oldest 
in point of distributorship service 
was Alvan Fuller, former gover- 
nor of Massachusetts, who has 
sold Packards for 32 years. 





Employment Up 


Cleveland, Apr. 12.—Ohio employ- 
ment during the first quarter of the 
year was 6.5 per cent above the 
same quarter last year, according 
to the index of the Ohio State Uni- 
versity Bureau of Business Research. 
March employment increased 3.3 per 
cent over the preceding month and 
was 4.9 per cent above same figure 
for same month last year. The Feb- 
ruary-March change was in direct 
contrast to the usual season stabili- 
ty, the average change for the pe- 
riod being placed on the index at 
zero. 


CUMULATIVE NEW PASSENGER CAR REGIS 


Figures supplied by R. L. Polk & Co. with exception of New Jersey, 
and Metropolitan New York area which are compiled by Sherlock & Arnold. 


CHRYSLER GROUP FORD GROUP GENERAL MOTORS GROUP 





supplied by 


New Jersey Motor List 
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Dealer R 


Detroit Condition 
Not Unfavorable; 


Some Lines Bad 


(Continued from Page 12) 

By GEORGE M. TAYLOR 
Chairman State Advisory Com. 
Michigan 
There is no use denying the | 
fact that used cars are “backing | 
ip.” The particular fault lies in | 
re fact that the late models of | 
sed cars in the lowest price brac- 
et 60 to 90 days ago had a high | 
sale value. At that time these | 
cars were not plentiful and since 
that time factories have reached 

high production schedules. 

As the NADA guide book, must, | 
vecause of the time required to | 
obtain complete market informa- | 
..*n, compile, edit and distribute, 
ry figures fully sixty days old, 
‘ public is able to consummate 
*y satisfactory bargains. In one 
.ne, the cheapest car built, the 
customer for a difference of one | 
hundred dollars or slightly more 
can step out of a 1934 model into 
a brand new car. Usually the 1934 
is without indebtedness and the 
customer, with no money required 
on the down payment and notes 
of eight or ten dollars a month 
which are less than the upkeep 
cost on the old car traded in 
would have been, uses his head, 
trades his car in and drives out | 
the new one. 

Let’s follow it through a little 
further. The dealer obtains 22 per 
cent discount on the new car or 
about $120. He has the 1934 model 
on his used car lot, at a figure 
which is higher than he paid for 
the new car he delivered to the 
customer. It, of course, is neces- | 
sary to repair, recondition, clean 
the car for sale, sales commission, 
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|} used car lot expense, advertising, 
floor plan cost, interest, insurance, | 


only to face the whole procedure 
over again when a used car is 


taken in trade on the 1934, and | 
the $120.00 is about completely 


| wiped out. 
The spread of profit is closed | 


already and the dealer still has 
another used car to stock, recon- 
dition, pay commission on and ac- 
cumulate considerably more ex- 
pense. Bear in mind the fact that 
the dealer now has a used car in 


stock in which he has actual cash, | 


his profit having been dissipated 
on the first deal. 


The surplus used car stock in | 


this area seems to be confined to 
dealers in one line of cars; inven- 
tories of other dealers, through 
inability to obtain new cars to de- 
liver or other reasons do not seem 
to be worrying about their stocks. 

Some manufacturers cognizant 
of the fact that the amendments 
to the compilation of prices for 
the April NADA guide book have 
been approved by the Administra- 
tion and that the prices in the 
next guide book will be consid- 
erably lower on _  1933-1934-1935 
models of cars, have 
taken action for their dealers by 
way of used car advertising pro- 


| grams on a large scale. They have 
already felt the hand of some fi- | 


nance companies who have 
stepped in and taken over the 
dealer’s operation to save their 
mortgage or capital loans. As 
soon as this happens, those par- 
ticular dealers’ new car delivery 
volume takes a jump over the 
precipice and immediately the 
condition is reflected in the regis- | 
tration lists. 

This resolves itself into the | 
matter of inventory, inventory, | 
who's got the inventory! It is not | 
a matter of trading dollars. It is 
a matter of trading cars—the 





already | 


eports Show Used 


| 
| manufacturer merely shifting his 


big volume into his dealers’ in- 
ventory, the finance company pay- 
ing the manufacturer, and wait- 
ing for the dealer to sell the used 
| cars. 

The finance companies have 
floor planned many thousands of 
used cars in this area, basing 
| their appraisals upon the book 
values in the January, February 
and March guide books. Competi- 
tion has forced the finance com- 
panies to extend their appraisals 
to figures far beyond their good 
judgment and even as much as 
or more than the guide book 
prices. The effect of this practice 
is to stop the sale of very many 
of the floor planned cars. 

A dealer having a high mort- 
gage on a certain car, marks it 
with a sign which prohibits its 
sale. The sales value of the car 
having depreciated to the point 
where the mortgage is more than 
|}he can realize on the sale, he 


add some cash to what he re- 
| ceived from his customer to liqui- 
date his mortgage, so the car 
| stays in his stock. 

My observation leads me to be- 
|lieve that dealers in only one 
make of automobile are seriously 
hampered by the used car inven- 
tories and they have cause for 
| worry. 


West Va. Stocks 


| Normal; Sales 





the Ath D 





i 


ner at the Greenbrier, White Sulphur Springs, W. Va. 
The dinner was the high light of the annual convention 

held Apr. 11 to 13. 
Other speakers included J. Stirling Getchell, who 

spoke on the making of advertisements, and W. C. Mc- 


annual American Assn. 


Keehan jr., J. Walter Th 


the used car situation in the State 


of West Virginia, I made a check | 


of the largest points and their 


| surrounding districts in the state, 


| would of necessity be obliged to | 


|down to 
' dealers report that they have less 


namely: Charleston, Beckley, and 
Wheeling, and according to ad- 
vice from our dealers, they are 
a normal level. Most 


than a 60-day stock of used cars 
on hand. 

We are pleased 
favorable report from the State 


‘of West Virginia, and the only 


reason, I believe, for a report of 
this kind 


'per cent of our dealers are com- 
| plying with the code. 


Tag Revenue Up 


+ : | Lincoln, Neb., Apr. 12.—License 

Pace Holds Firm revenue to the state of Nebraska 

ale ae from automobile dealers increased 

By FRED B. LAGER more than $14,000 last year over 

Code Commissioner, W. Virginia! the preceding one, while transfer 

State Advisory Com. of ears accounting for an $8,000 in 

Charleston, W. Va. | crease. There were 43,365 transfers 

In answer to your inquiry re-| last year compared with 34,581 the 
garding an accurate picture of | year before. 


TRATIONS 12 STATES, MARCH 1935-1934 


HUDSON GROUP NASH GROUP NON-AFFILIATED GROUP 
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The News of Automotive Advertising 
By GERRY SCHURMAN 


to make this | 


is that practically 90 | 


17 


Cars Stocks Heavy 


- oon ee 


iImension 





HARLES F. KETTERING spoke Friday night at the 


of Advertising Agencies din- 


ompson Co., on advertising 
opportunities in the federal hous- 
| ing program. 


Ms 


* ob 
INTERNATIONAL HAR- 

VESTER CO. OF AMERICA has 

placed advertising of its full line 


of motor trucks, agricultural 
equipment, etc., with Aubrey, 
Moore & Wallace, Chicago. Prev- 


iously, most of the company’s ad- 
vertising has been placed direct. 
* * * 
A SERIES of quarter-hour 
transcribed programs, under 
|sponsorship of Chevrolet Motor 
|Co., began recently. Campbell- 
Ewald is in charge of the account. 
* * ok 


THOMAS H. REESE & CO., 
Inc., New York, have been named 
to handle a new paper campaign 
soon for the Ford and Lincoln 
division of the Ford Motor Sales 
Corp. of New York. 

4 * 

DIMENSIONETTES: Shepard 
Spink, a member of Time’s ad- 
vertising staff in New York and 
Detroit for sev- 
eral years, has 
been appointed 
Cleveland man- 
ager of Time. 
James Linen, of 
the New York 
staff, is being 
transferred to 
Detroit to take 
over Spink’s 
work... W. R. 
Huber, formerly 


* 





Zi 


"4 
i 


W. R. Huber account execu- 
tive with J. 

Stirling Getchell, Inc., has been 
appointed manager of advertis- 
ing and sales promotion of the 
Gulf Refining Co., with head- 
quarters at Pittsburgh. He has 


been sales promotion manager of 
Buick-Olds-Pontiac Sales Co. and 
general sales manager for Delco. 

In line with a general ex- 
pansion of the Export Advertis- 
ing Department of Chrysler 
Corp., Paul E. Cattey has been 
appointed assistant advertising 
|manager ... Brooke, Smith & 
French has opened a New York 
office at 247 Park Ave. Carleton 
C. Provost will be in charge of 
the complete service organization 
to be maintained there ... Frank 
A. Zorninger, assistant manager 
|of Chevrolet Motor Co., Cincin- 
nati, has been made assistant ad- 
vertising manager at Detroit... 
Jim Cannon, newspaper columnist 
and feature writer, has joined the 
copy staff of Erwin, Wasey & Co., 
New York. 


Minnesota Faces Repeal 
Of Driver’s License Law 
St. Paul, Minn., Apr. 12.—-Min- 

nesota is faced with virtual re- 
peal of its drivers’ license law 
unless prompt action is taken by 
legislative committees on bills 
providing for renewal of licenses 
|/on a nominal fee basis, E. Ray 
| Cory, president of the Minnesota 

State Automobile Assn., declared 

today. 

The law passed two years ago, 
he explained, provided for issu- 
ance of licenses at a charge of 
25 cents to the head of a family. 
Agreement could not be reached 
on the question of whether the 
licenses should be renewable 
every year or every three years, 
and as a result, no renewal pro- 
vision became law. 










(Continued 
which the vacancy has occurred.’ 







an amendment to Article 








formed on a used motor vehicle. 
It is proposed that 







the items ordinarily covered 
connection with 










placed on the car, etc. 





Trade Unanimous 







Recovery Administration 









will be beneficial both 
trade and the consumer.” 

In offering the proposed amend- 
ment to Article IV, Title A, 
Schedule B, the executive secre- 
tary explained that during the 
promulgation of the original code, 


to the 










fered for sale by a dealer when 
no new car was contemplated by 
the purchaser, was discussed. 
Here the language used was that 


no dealer “shall directly or indi- | 
rectly or by subterfuge accept, | 


” 


etc. . He contended that in 


the use of this language it would) 
be an unfair trade practice for a/ 
dealer to purchase a used car as | 


part payment, whether it was of- 
fered in connection with a new 
car or purchased outright in ex- 


the official guide. 


Intent of Law Avoided 


“Following code approval,” | 
Lane said, “the National Recovery 
Administration did not concur 
with respect to the purposes of 
this provision as set forth by the | 
proponents of the code and vari- 











Washington 


has the aN 


CAPITOL 


ony, 






Cincinnati has the 


GIBSON Hotel 





e@famous for | 
its hospitality 





More than a hotel ... a place to Lire. 
All that the most modern touch can add 
to age-old hospitality. Here the guest is 
king—The Gibson is his kingdom. 


Rates—from $2 $1 double. 
F. W. PALLANT, General Manager 








50 single; 










As to Schedule F, proposed as 
IV, 
Title A of Section 5, Lane ex-| 
plained it was suggested by the| 
consumers advisory board for the 
purpose of advising the consum- 
ers as to the reconditioning and 
repairing work actually per- 


a tag be 
placed on all cars setting forth 
in 
reconditioning | 
and repairing and opposite the 
item will be checked the actual | 
work that has been made on the! 
vehicle while in the dealer's place | 
of business so that a consumer | 
will know if new tires have been 


Lane said the trade unanimous- 
ly subscribed to the request of | 
the consumers board because of | 
the recognition of the National | 
in 
“making mandatory deductions of | 
15 per cent for reconditioning | 
and handling, and the trade feels | 
that evidence of reconditioning 
on respective used motor vehicles 


the question of cars sold or of-| 


cess of the average sale price in | 


FAMOUS LANDMARKS f 





Wage Level High Enough 
For All Classes Sough 


from Page 3) 


’| ous explanations have been made, 


confusing the situation in respect 
| to this section.” 

He asserted it has provided a 
means to avoid the intent of the 
code proponents, and, in its pres- 
ent form, it does not permit com- 
pliance or enforcement, because 
of the uncertainty of the 
| language. 

Lane said the amendment is 
necessary to obtain compliance 
and enforcement, and to make 
sure the dealer charges a specific 
sum for the service rendered in 
connection with the sale of a 


motor vehicle of a consumer 
when a new car is not involved. 
| The executive secretary ex- 


| plained that other changes pro- 
posed are the outgrowth of con- 
ferences with the Labor Advisory 
and NRA officials. 

Following adjournment of the 
hearing, a conference was held 
between representatives of the 
NRA and the Control committee 
to further discuss the amend- 
ments. 


Approval Expected 


Discussion at the afternoon 
session centered largely around 
the provisions establishing 36 
cents an hour for productive em- 
ployes on call in towns of 2,500 
and less. Industry representatives 
claimed that, properly speaking, 
there is no such category as an 
“employe” in these small towns, 
since automotive shops are usu- 
ally run by owner-workers. 

Administration officials pointed 
out it was their desire to insure 
a wage level for all classes suf- 
ficient to carry out purposes of 
the National Industrial Recovery 
| Act. This point was not settled, 
| and representatives of the Control 





| committee were requested to furn- 
ish further data on the problem. 

Following receipt of this in- 
formation and a revised draft of 
the amendments as resulting 
| from the hearing and conference, 
the amendments will follow the 
usual administrative course pre- 
paratory to NRA approval or dis- 
approval. 


| ‘Separate Offices 


‘Of CATA and Code 


Chicago, Apr. 12.—The Chicago 
Automobile Trade Assn. and the 
| state advisory committee for the 
motor vehicle retailing code, 
formerly occupying the same 
headquarters, are now in separate 
locations. Removal of both or- 
ganizations was completed today, 
with the trade body now on the 
{11th floor and the code officials 
|on the 18th floor of the Bell 
| Building, 307 N. Michigan Ave. 
| Directors of the trade associa- 
| tion decided upon the segrega- 
tion on the grounds that the two 
| organizations have different func- 
tions. Offices and personnel have 
in the past been separate, but 
| the entrance to the CATA and 
| state advisory committee for 
Metropolitan Chicago was 
| through the same door. 

The occupancy of joint quarters 
dated back from the time over a 
year ago when Lafayette Markle 
was president and general man- 
ager of the trade association as 
|well as Metropolitan Chicago 


t| Consider Several 
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N RA Approval of Code Amendments Expected 

















































| iealeuahea Solons 


Motor Measures 


Lincoln, Neb., Apr. 12,—Aside 
from boosting the gasoline tax, 
the current Nebraska legislature 
is demonstrating more considera- 
tion for truckers and automobile 
and gasoline dealers than for sev- 
eral sessions past. Legislative ac- 
tion taken during the past few 
days passage of a bill designed 
to check the activities of gasoline 
bootleggers, advancement of bills 
lowering the cost of extra license 
plates to dealers and curbing the 
towing of reconditioned cars 
across the state to be used in 
competition with established deal- 
ers in western states, and the kill- 
ing of two bills which would have 
greatly increased the tax on 
trucks. 

By May 1, Nebraska’s borders 
will be fringed with 30 “ports of 
entry” designed to plug any holes 
through which might leak revenue 
from the state’s new 5 cent gaso- 
line tax, and incidentally protect 
legitimate gasoline station opera- 
tors. All trucks’ transporting 
petroleum products from neigh- 
boring states where the gasoline 
tax is lower than in Nebraska will 
be required to stop at the ports 
of entry and pay tax. This also 
applies to vehicles whose gas 
tanks hold more than 20 gallons. 
All gasoline brought into the state 
in this manner will be taxed at 
the full 5 cent rate. 

The truck taxing bills defeated 
include a proposed law providing 
a ton-mile tax of two-tenths of a 
mill, and another bill which called 
for drastically increased tax on 
trucks. Measures setting up a 
uniform driving code for trucks, 
and for increasing the permis- 
sable load for trucks from 16,000 
pounds to 18,000 pounds per axle 


gasoline tank!” 








commissioner for the motor ve- 
hicle retailing code. 

In the new offices at Suite 1108, 
the CATA now is more compactly 
settled and has more space than 


formerly was afforded on _ the 
| 17th floor. 
State Enjoined 
Milwaukee, Wis., Apr. 12.—An 


interlocutory injunction restraining 
| the state department of markets and 
| agriculture from enforcing its gaso- 
line price-fixing order was handed 
down Apr. 4 by the first tribunal 
of three Federal judges to sit here 
in 31 years. 





are well on the way to final pas- 
sage. 


Goodrich List 
Of Old Timers 
Has 10,164 Names 


Akron, O., Ape. 1 12.—There are 
10,165 employes in the B. F. Good- 
rich Co. organization here who 
have been with the company more 
than five years, it was announced 
recently. 

Of these, 4,710 have been with 
Goodrich from five to 10 years, 
3,230 employed in the Akron fac- 
tories, 834 in various offices and 
646 in the field organization, di- 
rected from Akron. 

A total of 2,564 have been with 
the company from 10 to 15 years. 
This includes 2,169 factory em- 
ployes, 259 in Akron offices and 
136 in the field organization. 

The number with continuous 
service at Goodrich from 15 to 20 
years is 1,787; 1,315 of them being 
factory employes, 329 in offices 
and 143 in the field groups. 

The 20- to 25-year service group 
totals 721, with 518 in the factory, 
138 in the offices and 65 in the 
field. 

In addition, Goodrich has 260 
employes who have been with the 
company from 25 to 30 years; 79 
employed there from 30 to 35 
years; 35 with from 35 to 40 years’ 
service; six with from 40 to 45 
years of continuous employment 
and two with service records of 
more than 45 years. 


Changes Offices 

Youngstown, O., Apr. 12.—Effec- 
tive May 1, the New York district 
sales office of Republic Steel Corp. 
will be removed to the Chrysler 
Building, according to an announce- 
ment by N. J. Clarke, vice-president 
in charge of sales. W. H. Oliver 
continues in charge of the office as 
district sales manager. Republic’s 


export department, under the direc- 
tion of D. H. Bellamore, general ex- 
port manager, will also occupy a 
portion of Republic’s new suite. 


Business Clubs 
Oppose Federal 
Motor Fuel Tax 


Washington, Apr. 12.—Cham- 
bers of commerce and trade or- 
ganizations in every state and 
territory of the union have voted 
overwhelmingly against continu- 
ance of the Federal tax on mo- 
tor fuels, according to Henry I. 
Harriman, president of the Cham- 
ber of Commerce of the United 
States, before the Ways and 
Means Committee of the House 
of Representatives. 

In a referendum submitted to 
member organizations of the U. 
S. Chamber of Commerce, the 
question was asked whether or 
not they favored continuance of 
the Federal excise tax on gaso- 
line levied in addition to the state 
taxes, Harriman said. Only 117 
votes were in favor of the Fed- 
eral gasoline tax, whereas 1,909 
votes were against it and in favor 
of leaving this source of revenue 
wholly to the states. 

In his statement to the House 
Ways and Means Committee, 
Harriman said “the views thus 
expressed may fairly be inter- 





preted as a representative ex- | 


pression of business men’s organ- 
izations throughout the country.” 


Highways Progress 


Washington, Apr. 12.— Progress 
made on emergency construction of 
public works highways to Apr. 5 


under the supervision of the U. S. 
Bureau of Public Roads, according 
to a Department of Agriculture 
statement, shows a total of 610 
projects, estimated to cost $23,494,- 
000, approved but contracts not yet 
awarded; 949 projects, estimated to 
cost $32,608,000, awarded but not 
yet under construction; 2,936 pro- 
jects, estimated to cost $170,756,000, 
under construction; and 7,958 pro- 
jects completed at a cost of approxi- 
mately $352,250,000. 

The 2,936 projects under construc- 
tion involve 7,916 miles of road and 
are giving regular direct employ- 
ment to 81,097 men, it was stated. 








NEWS ITEM Member of Legislature, opposing gasoline tax 
increase, declares “You are crucifying the motorist on a mon- 
strous double cross, pressing down a crown of thorns on every 


Chrysler Corp. Exports 
Show Three-Year Gain 


Detroit, Apr. 12.—Sales records 
have been set by the export 
division of the Chrysler Corp. 
since the beginning of 1935,” ac- 
cording to W. Ledyard Mitchell, 
chairman of the board. “Heavy 
shipments began in January, with 
Chrysler registering 45.08 per 
cent of the total exports reported 
to the Automobile Manufacturers 
Assn.,” he said. 


“Consistent gains have been 
made by Chrysler Motors in over- 
seas markets during the past 
three years,” he continued. “Ship- 
ments have trebled, with 1934 
along registering 204.7 per cent of 
the previous year. January, 1935, 
shipments were larger than those 
of any other month since April, 
1929, which registered the peak in 
automobile export shipments. 
Shipments for the first three 
months of 1935 registering 162.6 
per cent of exports for the same 
period in 1934.” 


Coming Events 


APRIL 
14-20—Holdrege, Neb, Automobile Display 
Week. 
15—Cleveland, O. SAE Dinner, Cleveland 
Club. 
15—Detroit, Mich, SAE Dinner, Book- 


Cadillac Hotel. 
17—Toronto, Ont. 
Hotel. 


SAE Dinner, Royal York 


20-27—Chicago, Ill. General Motors Show, 
Hotel Stevens, 
22—New York, N. Y. American Chemical 


Society, Semi-annual Meeting. 
22-26—Chicago, I!!. Illinois Automotive Assn., 
Maintenance Show. 


MAY 


27-30—Indianapolis, Ind. Automotive Engine 


Rebuilders’ Assn. Convention. 
29—San Diego, Calif. California Pacific 
International Exposition, 
JUNE 
16-20—White Sulphur Springs, W. Va. SAE 
Summer Meeting. The Greenbrier. 
NOVEMBER 


2-9—New York City. National Automobile 
Show, Grand Central Palace. 











Motor Shares Move Higher Despite Selling Periods 


Chrysler and 
GM Hold Places 
in Front Rank 


By C. J. ALEXANDER 


New York, Apr. 12.—Stocks of 
automotive companies listed on 
the New York Stock Exchange 
moved up to a higher plateau 
this week and were able to hold 
most of their gains in the face of 
a few periods of selling. General 
Motors and Chrysler held their 
place among the leaders in point 
of turnover, although several of 
the lower priced issues took the 
spotlight at times. Chrysler 
showed outstanding strength for 
most of the week, Libbey-Owens- 
Ford Glass Co. declared the regu- 
lar quarterly dividend of 30 cents 
a share, payable June 15 to stock- 
holders of record May 31. 


Price Averages 
The Automotive Daily News 
stock price averages for the week 
ended Apr. 10 compared as fol- 
lows with the preceding week and 
the like date of last year: 


Last This Year 

Week Week Change Ago 

24 motors 19.87 20.63 10.76 27.93 
1” ear-truck 

companies... 20.387 21.17 -++0.80 29.23 

1) parts-accessories 20.69 21.41 +-0.72 21.47 

1 tire-rubbers..... 12.70 13.24 -+0.54 22.94 


The average price for the 24 
motors are at the highest point 
since the week ended Feb. 27. 
The car and truck group is at the 
best level since the same week, 
while the same is true for the 
parts and accessory stocks. The 
tire and rubber group is at the 


best level since the week of 
Mar. 6. 
Some of the individual motor 


stocks made new highs for the 
week in the strong market of the 
past week. The motors have par- 
ticipated strongly in the recent 
periods of strength on the Stock 
xchange, Chrysler having been 
outstanding among the car and 
truck shares. 


Re-estimate Profits 


Much of the improvement in 
the automobile shares has been 
due to a change in the opinion 
about earnings in the first and 
second quarters. The tendency is 
to raise earlier estimates of prof- 
its, particularly for the first three 
months. 


Houdaille-Hershey Corp. this 
week declared a dividend of $3 a 
share on its Class A preference 
stock, payable Apr. 30 to stock- 
holders of record Apr. 22. Of this 
amount $2.37%2 was on account of 
accumulations of payments due 
previously and 62% cents was to 
take care of the dividend for the 
current quarter. On Jan. 16, last, 
$2 was paid on accumulations. 


Nash Motors Co. declared a 
dividend of 25 cents a share on 
its capital stock. A similar pay- 
inent was made in February. Cur- 
rent assets of this company on 
Feb. 25, 1935, were $29,754,000, as 
against current liabilities of $1,- 
865,000. The company held $25,- 
593,000 in cash and government 
securities as of Feb. 28. 


Declare Dividend 


National Automotive Fibres, 
Inc., declared $10.50 this week on 
account of accumulations on the 
$7 preferred, payable May 1 to 
stockholders of record Apr. 15. 

Holdings of Tri-Continental 
Corp., one of the leading invest- 
ment trusts, of automotive secur- 
ities were practically undisturbed 
during the first quarter of this 
year, according to the report for 
Mar. 31, issued this week. The 
company still held 1,000 shares of 
Firestone 6 per cent “A” preferred 
and 569 shares of General Tire 6 
per cent “A” preferred. Its port- 
folio showed 
shares of Chrysler, 
from Dec. 31, but there was a re- 
duction in General Motors from 

000 to 7,500. Holdings of Electric 


uto-Lite continued at 4,500| 


jshares and of Ford of Canada at 
,000 shares. 


\ 
+ 


holdings of 20,400} 
unchanged | 
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& Stratton were reduced from 
3,400 to 1,000 shares. 

Broad Street Investing Corp., 
one of the Tri-Continental units, 
held 1,900 shares of Chrysler and 
700 shares of General Motors un- 
changed from the end of 1934. 

It will not be long until auto- 
motive companies begin to report 
earnings for the first quarter. 
Gains over a year ago are ex- 
pected to be the rule, with the 
parts and accessory companies 
making a particularly’ strong 
showing. Estimates in Wall 
Street place General Motors and 
Chrysler profits ahead of the first 
three months of 1934. 

Kelly-Springfield Tire Co. did 
not meet the semi-annual interest 
of its 6 per cent notes, due Apr. 
1. It is expected the payment will 
be made at a later date, decision 
being in the hands of the trustees 
and subject to the approval of 
the courts. Stockholders’ protec- 
tive committee announced that it 
believed the company could be 
placed on a profitable basis. 








were up fractionally. 


From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


Last Minute Wall Street Wires - 





New York, Apr, 12 (3:30 P.M.)—Motor stocks were higher on 

| the Exchange today and although volume of trading was 
fairly heavy the spotlight was taken by the metal shares. 
But General Motors and Chrysler 
place among the most active issues. 


at least held their usual 
Both of these stocks 





Borg-Warner Export Co. 


Doubles Annual Sales| 
Chicago, Apr. 12.—Borg- -Warner | 
International Corp., 
of Borg-Warner Corp., ending its 
first year of business handling 
12 major lines of automotive re- 
placement parts, more than 





Bohn Aluminum & Brass Corp. 
is expected to call within the 
next few months the $499,000 of 
6 per cent debentures outstanding 
and which are not due until July, 
1938. This company is estimated 
to have earned about $1.60 a 
share in the first three months of 
1935. 

Shares of Pierce-Arrow will be 
stricken from the trading list of 
the New York Stock Exchange 
tomorrow instead of Apr. 11 as 
first announced. Transactions to- 
day and tomorrow must be on a} 
cash basis, however. In the mean- 
time, the company is pushing its 
reorganization plans. Trading in 
the old Studebaker bonds came to 
an end on the Stock Exchange | 
today. 


Imports Climb 

Washington, Apr. 12.—Imports of 
motor vehicles into Cuba during 
February were the highest for any | 
one month since the fall of 1930,| 
according to the U. S. Department | 
of Commerce. 

Imports of passenger cars. in| 
February totaled 236 units com- 
pared with 140 units in the preced- | 
ing month and only 53 units in| 
February, 1934. February truck | 
imports amounted to 227 units | 
against 157 units in January and 
112 units in February, 1934, shatte~ | 
tics show. 





|South Africa. 


doubled the yearly foreign sales 
of the companies represented, 
R. W. Gifford, president, an- 
nounced upon the eve of his de- 
parture for a six month’s trip to 
Continental Europe and South 
Africa. 

Gifford, who is also foreign 
sales director for Norge Corp., 
division of Borg-Warner, will sail 
from New York Apr. 13, spending 
a few days in England before em- 
barking for an extensive trip to 
He will return to 
Europe from Africa in the early 
summer, planning to be back in 
America during August or Sep- 





| Studebaker Exports 


Hold to Upward Swing 
South Bend, 


a subsidiary | Studeb: aker export sales are con- 


Inc 


hh 


Apr. 


12.— 


tinuing their upward swing with 


March sales of passenger cars 28 
cent greater than February | 


per 
and 


Frank, president of 


show 


a 1935 


Export Corp. 


“Beginning 


improvement 
over the 1934 figure, according to 
figures just released by 


Stud 


in October, 


5... be 
ebaker 


1933, 


Studebaker exports to date have 
exceeded any 18 months’ 


since 
vember, 1928,” 
they 


are within 


period 


the one commencing No- 


that yeoeee wens total.” 


Chicago, 
Joseph E. 


James S. Knowlson as chairman of 
the board, all officers of Stewart- 
Warner Corp. were re-elected by 
directors of the company at their 
meeting. They include also Frank 
A. Ross, vice-president and works 
manager; F. A. Hiter, vice-president 
and sales manager; T. T. Sullivan, 
vice-president, secretary and treas- 
urer, and FE. H. Farrell, controller. 
Rubber Imports Up 
Montreal, Apr. 12.—Imports of 


Officers R 


Apr. 


said Frank, “and 
5 per cent of 
Re-Elected 


12—Headed 
Otis jr., as president and 


by 


| raw rubber into Canada in February 
amounted to 3,491,000 pounds, which 


tember. 
Foundries Busy 
Muskegon, Mich., Apr. 12.—Bene 
fiting by the phenomenal increase 
| in business and by the huge govern- 
ment fleet orders received by the 
Reo Motor Car Co., the Lakey Foun- 
dry and Machine Co. and the Camp 
bell, Wyant, Campbell Foundry Co. 
are both receiving a large share of | 
| the business. 
Roycraft Moves 
Chesaning, Mich., Apr. 12.—The 
Royeraft Trailer Co., manufacturers 
of house trailers, has moved its 
equipment from Detroit here, and 
will begin operations on full sched 
ule May 1. 
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AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, APRIL 


High Low 
1934-35 1934-35 


23% 10% Allis Chalmers Mfg. 
337% 10 American C. & F.. 
12% 415 American Chain 

17% 4% American Woolen 

57% 15 Auburn Auto (2) 

23% 9%, Bendix Aviation 
68/5 40. Bebe i. Bisse ccncs 
34), 164 Borg-Warner 

30), 12 Briggs Mfg. Prey 
7% 3 Budd Mfg. Co., E. G.. 
535 2 Budd Wheel Co. 
604 2914, Chrysler 
28), a Collins & Aitiaadin 
471, 18% Commercial Credit 
$7 38 Com, Credit A 
62), 35%, Commercial Inv. T. (2) 
2% 4, Continental Motors 

5s, 2 Curtiss-Wright 

12, 5'4, Curtiss-Wright A 

1037 80 du Pont de Nemours 
22, 12'% Eaton Mfg. 

31% 15 Electric Auto-Lite 
52 34 Electric Storage Battery 
271, 9 Evans Products 
25), 13! Firestone T. & R 
2514 167% General Flec. (60c) 
42 24% General Motors 
28g 15% Glidden 

18 7! Goodrich, B. F. 
414% 153, Goodyear T. & R. 

4', 14 Graham-Paige 

63, 114 Hayes Body Corp 

914 2% Hondaille-Hershey B 
3634 11 Houdaille-Hershey A 
241, 6'% Hudson Motor 

7, 3, Hupp Motor 

467s 23! Inter. Harvester 
66% 381 Johns-Manville 

4, ¥%_ Kelly-Spring. Tire 

141, 7 Lee Rubber & Tire........ 


12, 


1935 
(Furnished vlhaed Wm. C. money Campane, Union Guardian Baliling. Detroit) 





Last Sale High pay Last Sale 
Apr. 12 Apr. 5 | 1934-35 1934-35 Apr. 12 Apr. 5 
14), 14% | 437s 211 Libbey-Owens-Ford Glass 251, 24 
13 127% | 192 84, Ludlum Steel 13% 133 
Jee es 83, | 41° 20%, Mack Trucks (1) 21% 21 
6), 53/, | 32 17 Marlin Rockwell 20 
ae 18Y, 1714] 21% 61, Midland Steel oY, 
14, 131, | 4454 151% Motor Products 24%, 24 
56 55 16)» 6% Motor Wheel sl, 8, 
321 32% | 11% 3% Murray Corp. 6% 7. 
26% 27', 32, 11 Nash tee eaes 124 12% 
3%, 33, 34 12% Pacific Mills 1 3% bk 
31 a3, | 6% 2%, Packard 3% 3% 
ae ont 6 ly Pierce-Arrow ; Ve 
35/8 35 23 14% Raybestos Manhattan 17% 17, 
9% 9%} 51 2 Reo Motor ... 2%, 3%, 
43% 44% | 253 9 Republic Steel Conn, 1% 10% 
56), 56% | 8 2% Sparks-Withington 4Y, 4¥%, 
58! 59 13 6 Spicer Mfg. 10¥% 10, 
Ya, | 10° 4, Stewart-Warner BY, 8 
2, 23%4| 3 2, Studebaker (new) 2Y, 2% 
73/, 73/, | 20! 10 Thompson Products ....... 15% 15 
921s 90% | 41 24 Timken Roller Bear. 30Y, 31%, 
18 1s | 42! 33 Trico Products eae ale sé 38/2 
x01 >15/, | 507% 35% Union Car. & Carb. (1). 4844 47, 
re o*/8 | 643 32 U. S. Industrial Alcohol. 38Y, 38l4 
411/2 421s 24 a eS 12 11% 
17! 4714, 27% Westinghouse E. & M.. 373/, 37 
14% 14 7, 2% Yellow Truck .......... 3 2% 
234%, 227s | 22% 13 Young Spring & Wire. 1914 
291 28/5 
ce | ae CHICAGO 
8% 8! 3s 1% Asbestos Mfg. ..........+555: 1% 1% 
185 175% | 10 2% Bastian Blessing 3, 3%, 
2 15 | 237% 93%, Bendix Aviation ......... 14Y, 13% 
2 2 325, 16'4, Borg-Warner 32%, 32%, 
87s 83%%4| 9 2% Houdaille-Hershey B BY, BY, 
373/, 343/, | 19! 9'% Modine Mfg. 19, 19 
~ 71, | 39 23 Perfect Circle 37 39 
11% 3/, 2) 1% Pines Winterfront %, yy 
73 71/, | 
= ” oat DETROIT 
i, 5 195 9 Bower Roller Bearing 17%, ca 
Leer 10% 9%, ' BY 4% Timken-Detroit ..... a tee 5, 5s 


ee ee ee 











Sean Names 
Two Directors 


At Annual Meet 


South Bend, Ind. Apr. 12,— 
After hearing an optimistic re- 
port as to the corporation’s out- 
look for the coming year, stock- 
holders of the Bendix Aviation 
Corp. replaced two members of 
the board of directors at their 
annual meeting here Wednesday. 

S. G. Down, Westinghouse Air 
Brake Co., was elected to the 
board in place of A. L. Hum- 
phrey, former chairman who re- 
cently resigned. 

J. N. Camden, one of the large 
stockholders and former United 
States senator, was chosen to re- 
place Richard F, Hoyt, New York 
banker, who died during the year. 

Other members of the board 
are: Vincent Bendix, Chicago; 
Caleb S. Bragg, New York; Albert 
Bradley, New York; Walter J. 
Buettner, Chicago; Paul H. Davis, 
Chicago; Victor W. Kliesrath, 
South Bend; Charles Marcus, 
East Orange, N. J.; William L. 
McGrath, Elmira, N. Y.; C. O. 
Miniger, Toledo; and C. E. Wil- 
son, Detroit. 

Following the stockholders’ 
meeting the directors met and 
re-elected the following officers: 
Vincent Bendix, president; Wal- 
ter J. Buettner, vice-president 
and treasurer; Victor W. Klies- 
rath, vice-president; Charles 
Marcus, vice-president; W. L. 
McGrath, vice-president; H. A. 
Gossner, secretary; W. H. Hough- 


ton, controller; E. Lee Talman, 
assistant treasurer; and Edwin 
H. Cassels, general counsel. 


249,655 New Farms Are 
Reported in Five Years 
Washington, Apr. 12.—Addi- 
tional preliminary tabulations of 
returns from the nation-wide 
census of agriculture which began 
Jan. 2, released this week by the 
U. S. Bureau of the Census, show 
2,816,208 farms in 1,417 out of a 
total of 3,071 counties in the 
United States, as compared with 
2,566,553 farms in the same coun- 
ties in 1930, an increase of 249,655 


farms. 
The report covers 193 additional 
counties for which preliminary 


tabulations have been completed 
and shows a total of 496,960 farms 
in 1935, as compared with 436,542 
in the same counties in 1930, an 
increase of 60,418 farms. Addi- 
tional farm census released by 
counties will be issued just as 
rapidly as the returns are re- 
ceived from the district census 
supervisors, it is stated. 





Expansion Program 


Benton Harbor, Mich., Apr. 12.— 
For the first time in five years, the 
Benton Harbor Malleable Industries 
has launched a program of expan- 
sion to accommodate increased pro- 
duction. J. N. Klock, president of the 
company, announced recently that 
the building housing the die casting 
division is to be enlarged. Several 
thousands of dollars worth of ma- 
chinery has been bought and will be 
installed in the building. In the last 
year, the die casting business of the 
company has increased more than 
100 per cent, says Klock. The com- 
pany has five divisions. 


Aid Continental 
Muskegon, Mich., Apr. 12.—- The 
city commission Apr. 9 formally 
adopted a _ resolution approving a 
50 per cent reduction of the 1932, 
1933, and 1934 taxes in behalf of 
the Continental Motor Corp. to as- 
sist the company in its efforts to 
obtain a loan of $1,000,000 from the 

Reconstruction Finance Corp. 


Fruehauf Expands 


Omaha, Neb., Apr. 12.—The Frue- 
hauf Trailer Co., Detroit, has taken 
a long-term lease on a building here. 
Fred F. DeVore, manager of the 
Omaha branch, said the company 
decided to open a branch in the Ne- 
braska metropolis because of rapid 
expansion of its business in the 
western cornbelt. 











HEN you want quick results 
from advertising, color in the 
Chicago Tribune is the most powerful 


technique at your command. 


The Chicago Tribune has developed 
and perfected color printing—accurate 
registry and faithful reproduction never 
before considered within the province 


of the high speed newspaper press. 


At but little more cost than for con- 
ventional black and white, national and 
retail advertisers placed 116 run-of- 
paper color pages in the Chicago Tribune 
last year. 45 of these pages appeared 
in the Sunday Tribune. These adver- 
tisers were quick to use color advertis- 
ing in the Chicago Sunday Tribune. 
They know, from years of continued use, 
that the Sunday Tribune gives them the 
most effective coverage of the great 


Chicago market. With the Sunday 


1) 
TEV 


YOUR PRODUCT 


Sunday Tribune 
Circulation Now 


Close to 1,000,000 


Tribune you reach over 610,000 families 
in Chicago and suburbs alone—more 
than the combined coverage of the sec- 
ond and third Chicago Sunday news- 
papers. 

To this metropolitan dominance is 
added another 290,000 above-average 
families in important cities and towns 
adjacent to Chicago—the most outstand- 
ing “plus” value to be found in America 
today. 

If you have not seen a recent copy 
of the New Sunday Tribune, ask your 
secretary to get one for you. New 
features, more comics, finer paper, bet- 
ter printing, profusion of photographs, 
a new page make-up that gives open 
position to advertisers—these are some 
of the features of the New Chicago 
Sunday Tribune. A Tribune man will 
be glad to give you the detailed facts. 
Ask him to call. 


CHICAGO’S LOOP DEPARTMENT 


STORES spend more money in the 
Sunday Tribune than in any of the 
other 31 issues of Chicago newspa- 
pers. These famous Chicago retailers 
spend more money in a single issue 
of the Sunday Tribune than many 
national advertisers spend in this 
market in an entire year. 


The Ne 


Sunday 

Tribune, 

with its mul- 

tiple sections, 

is the one 

publication 

that every 

member of the 

family must see 

and read. It 

reaches them on 

the one day when 

they have the time 

to read it leisurely 

and completely—and 

it starts buying ac- 

tivities that are felt 

all over the Chicago 

market during the en- 
suing week. 


FACTS THAT COUNT 
During 1934 the Chicago 
Tribune carried more gen- 
eral advertising than any 
other newspaper published 
in Chicago. 


TWO OUT OF THREE 


families in the Greater Chi- 
cago Market — more than 
two million —have motor 
cars, The Sunday Tribune 
not only gives dominant 
coverage in the city and 
suburbs, but a 23% cover- 
age in 602 towns of 1,000 
population or more, ad- 
jacent to the metropolitan 
Chicago district, 





